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Write for Samples and Price List 





COSTS 
LESS THAN hang NEAT 
BURLAP BUNDLES 
DOES A KEEPS THE 
BETTER JOB MOISTURE IN 


We will send full size workin ng aa that will prove in 
your own shipping room that SAXOLIN is superior to aay 
other wrapper for retaining dirt and moisture around the roots 
and delivering a clean, attractive package. 


SAXOLIN is two sheets of kraft [pa cemented with 
—_- filler and crinkled to stretch and conform to shape of 
undle. 


It’s waterproot—tough and easy to handle. 


If you are using any special size —~ gg for wrapping 
tell us "the size and we will send samples. Try SA OLIN 
now and be ready for your next hiesing a. 


Specialty Dept. -:- Cleveland, Ohio 


























SPRING -- 1932 
CAR LOTS 


APPLE, CHERRY—1 and 2 years 
ELM-—Sizes up to 3 inch 

MAPLE, SOFT—Up to 4 inch 
MAPLE, NORWAY—JUp to 1 # inch 
PEONIES—50,000, 3 to 5 eyes 
BARBERRY—12/15, 15/18 and 18/24 
SPIREA, V. H.—3/4 and 4/5 


ARBOR VITAE, GLOBE—12/18, 
24/3 


ARBOR VITAE, PYRAMIDALIS—3/4 and 4/5 
PINE, MUGHO—15/18, 18/24 and 2/24 


SPRUCE, NORWAY—Very bushy and compact, 
' 18/24, 2/24, 23/3, 3/34, 34/4, 4/44 and 44/5 





18/24, 2/24 and 





A general line of other items in lesser quantities. | 
C.M. HOBBS & SONS 
BRIDGEPORT, INDIANA _|| 


Established 1875 









The Preferred Stock 


L—_) DON’T LOSE YOUR BALAACE- 
Fm PERK - You've aor A 
Lor TO LIVE “f, 
BUSINESS s TNE. 


































BALANCE 


Means much these days! Let’s keep our minds 
steady, our courage strong and our assortment 
complete! 

We've noticed a very definite pick up in busi- 
ness during the last few weeks. Are you getting ik 
your share? There’s some mighty fine stock listed ib 
in our current Bulletin—the best values in years. i 


NEW! HYBRID RUGOSA ROSE | 
Vanguard (G. A. Stevens, 1932) ; 


New! Hybrid Rugosa Rose Vanguard (G. A. 
Stevens, 1932) orange salmon bloom, like that of 
Miss Lolita Armour (see Bulletin No. 7 for com- 
' plete description) $10 per 10, $75 per 100, $650 

per 1000. 


{ At your service, 


JACK & PERK 


Jackson & Perkins Company 


Wholesale On 
Newark , New York. 





a 
aia pay 


> 

















The only uniformly standard grade of [Hit 
Peat Moss obtainable—in all parts of the 
country—in any quantity desired—when 
you want it. 


1u/ ATKINS & DURBROW, Inc., 
H|} 165-D John St. 


New York, N. Y. 




















Wayside Gardens 


HARDY PERENNIAL PLANTS 
EXCLUSIVELY 





2 Write for Trade List | 


THE WAYSIDE GARDENS co. 


MENTOR, OHIO 








LARGEST NURSERY IN INDIANA 
I RI ae AE | 
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Half As Much Effort on Sales As on Production 


Would Have Eliminated Many of the Surpluses—In Long Run Quality Will Prove 
Most Important Factor—Bookings Comparing Favorably—Stupidity 


Springfield, N. J., March 23—The cold 
snap experienced this past week has un- 
doubtedly retarded the placing of orders. 
However, up to date it is gratifying to state 
our bookings compare very favorably with 
last year, and prospects are such as to 
justify our present optimism for the total 
spring business. 

True, competition is perhaps more des- 
tructive than ever, but eventually not only 
the survivals of this price war, but also 
those who may fall by the wayside, will 
come to realize the utter stupidity of sell- 
ing below cost. 

For existing demands there is undoubt- 
edly a surplus of material, but if we spend 
half as much on sales effort as we have on 
production during the past ten years then 
we rather believe these surpluses would be 
quickly eliminated. 

As for ourselves our faith in quality ma- 
terial is just as unshaken as ever. In the 
long run quality will be found the most im- 
portant factor. 

F. & F. Nurseries, 
Arthur J. Jennings 





Prices the Demoralizing Feature 

Exeter, N. H., March 22—Business is dull 
with little prospect for anything better in 
the immediate future. There are large sur- 
pluses on hand and no demand. Stock used 
to be sold at catalogue prices, but now 
everything is sold by bidding and to the low- 
est bidder which is below cost of production. 


We are all up against the bankrupt sale of 
the stock of R & J. Farquhar, Dedham, 
Mass., which is being dumped on the market 
at prices far below cost. As long as incom- 
petence rules at Washington we cannot ex- 
pect a revival in business. 

L. E. Williams Nursery Co. 

L. E. Williams, Pres. 





Prospects Encouraging 

Boston, March 21—On the whole we feel 
rather encouraged with prospects for the 
coming season. While of course business is 
behind normal, it seems to us it compares 
favorably with last spring at this time. 

We feel that it is a time to avoid accumu- 
lating large surpluses, just as in the case 
of manufactured articles; and, so far as we 
personally are concerned, have succeeded 
pretty well in doing so. 

Franklin Forestry Company, 
Harry F. Gould, Treas. 





Not Far Different From Last Year 

Putney, Vt., March 21—The season’s busi- 
ness is characterized by a heavy demand 
for perennials and native plants, and a 
rather light demand for fruit stock, shade 
trees, (except the largest sizes) and ordin- 
Business, as a whole, is not far 
New varieties of 


ary shrubs. 
different from last year. 
anything are selling well. 

Orders are running larger in number ani 


smaller in size. This indicates that a good 


many people are planting, who have not 
been doing so, and as soon as the financial 
situation gets better, I think we shall see 
the largest amount of planting ever. 
The Aiken Nurseries, 
yeorge D. Aiken, Owner 





Good Sales of the Hard to Get 


Narberth, Pa., March 21—Our deliveries 
and billing for January and February, 1932, 
have been greatly in excess of the two previ- 
ous years, but it seems we have sold oniy 
that which was relatively hard to get and 
on which we had no competition. Common 
Nursery stock has not sold well. Specimen 
trees and rare plants have had first-class 
sales and have made this year up to this 
time better than the same period of previ- 
ous years. 

General business conditions have not im- 
proved any in our neighborhood. Many 
banks have closed and there is no reason 
to believe that business in general is much 
better than it was last year, although as 
stated before with us it has been a decided 


improvement. A. E. Wohlert 





Nurseryman Fined—Charles A. Bennett, 
Santa Ana, Cal., Nurseryman, was fined $100 
in Corona, Cal., court for bringing Nursery 
stock, 100 avocado trees, into Riverside 
County planted in a grove near Prado with- 
out a shipping permit and failing to hold 
the stock for inspection, it was reported 
March 7 by Agricultural Commissioner A. E. 
Bottel. 








THIS DEPARTMENT REPRESENTS 


American Nurseryman Directory of American Plant Propagators 


Listing Nursery Concerns Which Specialize in Production of Young Stock 


Including That Which Has Heretofore Been Imported 
The American Plant Propagators’ Association, Organized in 1910, Will Hold Its Fourteenth Annual Meeting 
in West Baden Springs, Ind—H. L. Haupt, Secretary, Hatboro, Pa. 
TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY, UNDER YEARLY CONTRACT 











> EVERGREEN 


TREES 


For Ornamental or Forest Planting 


f known quality; raised from SEED at 
‘Trees 0: y 


our Nurseries er personal on, 
on 20 years’ experience. All varieties. Sizes 
fro ngs, thru 3, 4 or 5 year trans- 
y 


m 
nts, up to 20 feet tall. Prices asto 
|} ——%. 4 Write for Catalog and know about 


FRANKLIN FORESTRY Co. 
\89 STATE. ST, BOSTON, MASS, 





SUDBURY - PLYMOUTH 








LINING OUT STOCK 


EVERGREENS 
TREES 
SHRUBS 


Send for our price list of 
HARDY NATIVE TREES, SHRUBS, 
and PLANTS 
L. E. WILLIAMS NURSERY CO. 
Exeter, N. H. 





Cuthbert 
RASPBERRY PLANTS 


Strictly mosaic-free plants suit- 
able for foundation stock. Have 
passed three inspections this 
year. 


GEORGE D. AIKEN 


PUTNEY, VERMONT 











TAXUS CUSPIDATA CAPITATA 


THE ONLY HARDY UPRIGHT YEW 
Should supercede Arborvitae for hedge purposes 


AZALEAS (rvercreen & pecipvovs) 
MAGNOLIAS Large Flowering 
RHODODENDRON HYBRIDS 


and other scarce items. 


Send us your list of requirements with 
full particulars as to quantities, varieties 
and sizes. 


BOBBINK and ATKINS 


RuruerrForp, N. J. 




















EVERGREENS 
SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 


Write for Our Price List 


THE NORTH-EASTERN FORESTRY CO. 


“We Grow Our Own Trees” 
CHESHIRE, CONNECTICUT 








IF YOU GROW 


Lining-Out Stock 


You should be represented 
in this department regularly. 


Write for adbertising rate 


AMERICAN NURSERYMAN 
Chief Exponent of the Trade 
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Headaches Blessing in Disguise for Nurserymen 


Will Force Those Who Weather the Storm to Work in Closer Harmony on Prices and 
Quality Standards Heretofore Sadly Lacking—dZoning Plan Indorsed 


Pomona, N. C., March 21—-Pleased to re- 
port that business has been better this spring 
than we had expected. But we have done 
more work getting it than we have in the 
past twenty years. 

This business “‘head-ache” is a blessing 
in disguise for the Nurseryman. It is go- 
ing to force those who can weather the 
storm to work in closer harmony as regards 
prices and standards of quality, a unity 
heretofore sadly lacking in our trade. 

And in this connection we might add that 
we are heartily in favor of the proposal for 
small local associations working through the 
A. A. N. It is only in this way that any- 
thing really worth while can be accomplished 
toward stable practices and prices. 

Lindley Nurseries, Inc. 
J. Van Lindley, Vice-Pres. 





If Farm Prices Advance 

Shenandoah, Ia., March 21—The demand 
for Nursery stock through the Middle West 
is not as good as it was a year ago this 
spring. We judge that there has been a 
falling off of 40% as a rule in volume and 
collections are not up to normal. 

It is impossible for us even to guess at 
the future; but if farm products advance 
materially in price, we feel that (with much 
less Nursery stock coming on for sale for 
fall 1932 and spring 1933) there ought to 
be an improvement in general Nursery con- 
ditions. 

However, one man’s guess is as good as 
another and we may be wrong. 

Shenandoah Nurseries, 
A. F. Lake, President 


Roadside Beautification—This subject was 
discussed last month by Minnesota Nursery- 
men’s Association, state officials and mem- 
bers of several special organizations includ- 
ing American Legion Isaac Walton League 
and Federation of Women’s Clubs, at the of- 
fices of Highway Commissioner C. M. Bab- 
cock in Minneapolis. 


The First Class Nursery Concern of Tomorrow 


By J. P. Porter, Cornell University 


Here is suggestion of some of the activi- 

ties and products that will appear in the 
first-class Nursery concern of tomorrow. 
The firm will have three main departments 
of activity: Production, sales and service. 
Under production we shall find not only the 
usual line of plants, but also the supplying 
of all materials needed by the service de- 
partment. One new crop that deserves at- 
tention is turf. The demand for stolons for 
the vegetative method of lawn planting and 
of sod is increasing by leaps and bounds. 
Here is a product capable of quick returns, 
one that can be marketed direct to the client 
or through the service department of the 
firm. The supplying of berried material and 
foliage for window box, winter table decora- 
tion and Christmas and holiday trimming 
can provide another source of revenue. Cover 
crops and temporary shade crops may be 
found that will not only serve their need in 
the growing fields, but will produce a net re- 
turn. 
Of the sales department I wish to empha- 
size here only the healthy tendency toward 
better methods of selling, direct sales at 
special sales areas and the use of better 
trained salesmen. 

The service branch of the firm will include 
a landscape plan service, construction and 
planting departments and maintenance ser- 
vice. These will enable the firm to give 
complete service of the most satisfactory 
kind. Many concerns are already undertak- 
ing this form of service. During the past 
year only a few of these firms failed to 
show substantial direct and indirect profits 
on this department. 

These Nursery landscape firms will never 
need directly to compete with the profession- 
al landscape architect. Our great opportun- 
ity and field of operation is with the smaller 
homes and properties. These jobs the pro- 
fessional man ignores, yet they make up the 
bulk of the wealth of this country. Already 
they consume eighty-five per cent of all the 
Nursery stock sold. 

The average home in the United States 
has been far less lovely than that found in 
many other countries, but the American 
people are now becoming plant and garden- 








the lease, it must be moved this Spring. 

If you can use any, or all, of it m 

American Arbor Vitae, 7-8 ft., 6-7 ft., 
5-6 ft., 4-5 ft., 3-4 ft., 2-3 ft. 

Hemlock vy -weys 6-7 ft., 5-6 ft., 4-5 
ft., 3-4 ft., 2-3 

Retinospora —— 2-3 ft., 18-24 in., 
12-18 in. 

Retinospora Plumosa aurea, 2-3 ft., 18- 

4 in., 12-18 in. 

Japanese Red Pine, Densiflora, 6-7 ft., 
5-6 ft., 4-5 ft., 3-4 ft., 2-3 ft. 

pmaees Red Pine, Resinosa, 3-4 ft., 2-8 
t. 





An Opportunity For You to Save Some Money 


The following list of Nursery Stock is on leased land and, as we cannot renew 


e us an offer for what you can use. 


LET US QUOTE ON YOUR WANT LIST FOR OTHER STOCK 
ROCKFALL NURSERY COMPANY 


Scotch Pine, 6-7 ft., 5-6 ft., 4-5 ft., 3-4 
ft., 2-3 ft. 

Norway Spruce, 8-9 ft., 6-7 ft., 5-6 ft., 
-5 ft., 3-4 ft., 2-3 ft. 

American Elm, 2-2% in. cal, 14-16 ft.; 
1%-2 in. cal., 12-15 ft. 

Silver Maple, 1%-2 in. cal., 12-15 ft.; 
1%-1% in. cal., 10-12 ft. 

Lombardy Poplar, 10-12 ft., 8-10 ft. 

Catalpa Bungei, 3 yr. heads, nice stock. 

Prunus Pissardi, 6-7 ft., 5-6 ft., 4-5 ft. 

Prunus Othello, 6-7 ft., 5-6 ft., 4-5 ft. 


ROCKFALL, CONN. 





conscious. Courses on the appreciation of 
home landscaping are being offered in a few 
of our colleges and in a number of city 
grade schools. The Nursery associations 
should cooperate with and encourage this 
trend. On the growth of this idea and the 
generosity of our service depends the future. 





Super Power in Nurseries 

A marked instance of enterprise coupled 
with cooperation is the 58-page brochure re- 
cently issued by the maufacturers of Cater- 
pillar tractors describing and illustrating 
ways in which production economies may be 
effected in Nurseries—both in the open field 
and under glass. It is shown how labor 
costs can be greatly reduced by use of de- 
pendable machinery that can be accurately 
controlled; also how yield and quality in 
Nursery stock can be obtained chiefly by 
having power and traction sufficient to ef- 
fect soil conditioning and cultivation with- 
out packing the soil. The avoidance of 
harmful soil packing is a marked advantage 
in the preparation of the deep seed bed. 

It is a notable sign of the progressiveness 
of the time that such practical machines for 
keeping down labor costs and overhead ex- 
pense generally—while at the same time ef- 
fecting marked values as to quantity and 
quality—are available just as progressive 
Nursery concerns all over the country are 
determinedly planning operations in their 
fields on modern lines. The brochure con- 
taining 20 engravings illustrating processes 
described may be obtained by addressing 
the Caterpillar Tractor Co., Peoria, III. 


zy (ine 
A New Spring List 


of high quality 


LINING OUT STOCK 


and at lower prices 





Prices are so low that you can 
not afford to be without your 
needs in Lining Out Stock. 
Good selections of varieties and 
sizes are still available . 

rush your order now and you 
can plant as soon as the weather 
permits all deciduous 
items are in storage and we can 
ship immediately. All ever- 
greens are freshly dug for each 
order. Don’t overlook that we 


have 400 acres in 


Transplanted Ornamentals 
. . « Trees, Shrubs, Ever- 


greens, Vines, Perennials, 
and Rock Garden Plants. 


NAPERVILLE NURSERIES 


Naperville, Illinois 

















Rhododendrons, Kalmias 
and Azaleas 


We can supply both collected and nur- 
sery-grown plants of the above in any 
quantities and sizes. 

Orders booked now for fall and spring 
shipments. 

LINVILLE NURSERIES 
LINVILLE, NORTH CAROLINA 


Price list upon application 


Address all anneeperiedbene to: 
L. A. and P. J. A. 
Washington Road, Augusta, Georgia 








SEEDLINGS—SCIONS 


Apple Seedlings—French Crab 
Mahaleb Seedlings—Western grown 
Apple Scions—50 varieties 
Grafting Supplies, Grafting Thread, 
Knives, Tape, Wax 
Send for complete list. 
Willis Nursery Co. 


WHOLESALE NURSERYMEN 


Ottawa, Kansas 














PECAN 
TREES 


CAR LOTS our specialty, but we accept 
orders from nurserymen for any number 
of trees. 


Simpson Nursery Co. 
Monticello, Fla. Established 1902 
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an 
or Horticultural associations. We also shall be pleased A Ng re- 
| produce engravings ——s to these topics, Orchard 

| Cold Storage Houses, Fields of Stock, Specimen 
| Trees and Plants, Portraits of Indtviduals, ete. Engravings 

be made from photographs at cost. 

Advertising—Last forms close (semi-monthly) on the 10th 
| amd 25th of each month. If proofs are wanted, copy should be 
| om hand one week earlier. 

“AMERICAN NURSERYMAN?” is distinctive in that it reaches 

list and covers the field of the business man en- 


gaged Here is 
concentrated class circulation of e' 
| Journal of Commercial Horticulture, quality rather than 
| quantity. 
“AMERICAN NURSERYMAN” will not accept advertisements 
that do not represent reliable concerns. 
SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” published 
| semi-monthly, on ist and 16th, will be sent to any address in 
the United States for $2.00 a year; Foreign $2.50 a year; Canada 
$3.50 a year. Single copies of current volume, 15c; of previous 
volumes, 26e. 
RALPH T. OLCOTT 
Editor, Manager. 


AMERICAN NURSERYMAN — April 1, 1932 





AMERICAN FRUITS PUBLISHING COMPANY, INC. c Strest, 








WHAT THIS MAGAZINE STANDS FO 
hy -- EE te, fk basen 

m 
modern business methods. 

Cooperation rather than competition and the eneouragement 
of a Chat anaites Cos Che Weltans of the trade and ef each of ita 
units, 

Wholesome, clean-cut, ring true independence. 

INDEPENDENT AND FBARLESS—AMERIOAN NURSERY- 
MAN” makes no distinction tm favor of any. It is um 
in its abostutchy imdependent position and rates the welfare of 
the Nursery Trade above every other consideration. 

SF This Magazine has no connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent iz all 
its dealings. 

Though it happens that its place of publication is in the cast- 
ern section of the country, it is thoroughly National in its char- 
acter and International in its circulation. 

Its mews and ad columns bristle with announce- 
ments from every news corner of the Continent. 

It represents the results of American industry in one of the 
greatest callings—Commercial Horticulture in all its phases of 
nae Stock, Orchard and Landscape Planting and Distribe- 
tion. | 

3 State Street, 

















Classified Business Announcements In Current Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 


Alteom, Goes B....cccccees Cuthbert Raspberry, Plants........ 135 
American Bulb Company....importers Bulbs, Seeds, Etc....... 145 
American Farm Machine Co..Kinkade Garden Tractor.......... 145 
American Landscape School.Landscape Architecture .......... 149 
Atkins & Durbrow, Inc...... PE Onn gees ihe pee wens 134 
Barnes G& Huber... .........: Special Announcement ........... 145 
OR, By Bac ccicccosevecana Strawberry Plants ............... 145 
BOP Te. Fcc cecccviees General Nursery Stock ........... 138 
Bobbink & Atkins.......... Broadleaf Evergreens, Etc........ 135 
Brewer, James ............. Ornamental Shrubs .............. 146 
Bridgeport Nursery ........ General Nursery Stock............ 134 
Be, WR Fein i.n cncsctsdcvicce GE a <a ee es eee 147 
ines ov cweesnnsénewen Evergreen Tree Seed... .......... 138 
a Eee Red Spruce, Am. Arborvitae....... 148 
Burr & Company, C. R...... General Nursery Stock ........... 148 
Burson Nursery, E. H........ POOP GOTUED «2 cccccccccccesese 145 
Buskirk’s Independence Nurs.Waterlilies, Fancy Fish........... 147 
Canterbury Nurseries ....... PEE gig pkéedd eéasweendeens 147 
| BD dic etininiaaaswinncosnsead 134 
Chase Company, Benjamin..Nursery Labels .................. 145 
Clark & Son, Walter E...... PO EEE oh. k dn dene neecneseees 149 
Ce Gs Wane ces desouss Hand Colored Photographs........ 138 
Continental Greenhouse Mfg. Hose Master ...........-..e0e000- 138 
DIRECTORY ...... rose eenewe Growers of Young Stock.......... 135 
GE errr ee Special Announcement ........... 146 
F. & F. Merpertes.....ccsces General Nursery Stock ........... 141 
Fairview Evergreen Nurs....Mugho Pine .................005. 147 
Ferndale Nursery .......... Evergreen Seedlings, Transplants. 147 
Foster Nursery Co.......... Grape Vines, Currants, Etc........ 138 
Franklin Forestry Co........ NE "VOUED: avcccvneotesiseae 135 
Hathaway Nursery .........: PRE TOON. 6.5 006 isccansedeses 145 
PO GI. wc ivecccccnsevss Tree and Shrub Seeds............ 145 
Hill Nursery Co., D......... Evergreen Specialists ............ 152 
Hobbs & Sons, C. M........ General Nursery Stock .......... 134 
Hogansville Nurseries ...... SE tt caenNn esate ws «ss 146 
Home Nursery Co........... EE GION wntcvs keene scimined 145 
Horticultural Advertiser ....Trade Paper ..................65- 149 
Howard-Hickory Co. ....... PEE 4:ivnesgeducece taee beeen 149 
Howard Rose Co............ PE Wc kae Ws evcccdwecewctwssees 147 
ligenfritz’ Sons Co., |. E..... Fruits and Ornamentals........... 138 
Jackson & Perkins.......... General Nuregery Stock ........... 134 


Kelsey Nursery Service..... ee GS GO naive wa ct deweac 148 
La Bars’ Rhododendron Nurs Special Shrub Offers............. 151 
Linville Nurseries .......... Rhododendrons, Etc. .............136 
Lovett, Lester GC... ......0.- Privet and Berberis .............. 146 
McHutchison & Co......... Nursery Accessories ............. 138 
Monroe Nursery ............ Fruits and Ornamentals .......... 138 


Mosbaek, Ludwig ........... Evergreen Seedlings, Transplants. 147 


Mt. Hope Nurseries......... EE oid teh san éagnns enon 149 
Murpheys Sons, R. H........ General Nursery Stock........... 145 
Naperville Nureeries ........ Lining-out Stock .......cccccccees 136 
Northeastern Forestry Co....Lining-out Evergreens ............ 135 
er Pin Oak Seedlings ............... 138 
Out-door Living Room....... Book for Home Owners .......... 147 
Painesville Nurseries ....... General Nursery Stock ........... 133 
Parsons Wholesale Nureeries.General Nursery Stock ........... 138 
Pfund-Bell Nursery Co...... Se CUE en ewSScacnecsndtecteesac 148 
Portiand Wholesale N. Co...Seedlings ..............cccceeeees 147 
Princeton Nurseries ........ General Nursery Stock............ 148 
Process Color Printing Co...Loose-leaf Plate Book ............ 146 
I EG. Min bcwes pene beau Se SE IE nce i cnevcesnees 147 
Rameey & Co., L. W......... Catalogue Printers .....ccccsececs 148 
Rockfall Nursery Co........ General Nursery Stock ........... 136 
Scarff’s Nursery ...........- SN EE ED 06.6 ost cccesesss 147 
Schifferli & Son Nurseries...Grape Vines, Etc. ................ 147 
Shenandoah Nurseries ...... General Nursery Stock ........... 149 
Simpson Nursery Co........ es aed oncudereeeaeee es 136 
Southern N. & L. Co. ........ PORE BOSE on ccccccccccecccsesese 145 
Standard Cyclopedia of Horticulture.. Dr. L. H. Bailey.......... 149 
Standard Engine Co. ........ ED (OEY hos ccdau cheese bean 146 
Storrs & Harrison Co....... General Nursery Stock ........... 133 
S-W Supply Co...........000 Mereery BMarteere ...ccccccccccess 147 
Titus Nursery Co........... GRARO FEGED coc cccciscccovcessecs 146 
Verhalen Nursery Co. ...... Roses, Shrubs, Evergreens ....... 147 
Wayside Gardens Co........ Hardy Perennial Plants .......... 134 
Westcott Nurgery Co........ Evergreens, Shrubs, Trees........ 147 
Westminster Nursery ....... Putvah, PERI, GR. ccc cccccccccce 149 
Williams Nur. Co., L. E..... Privet, Evergreens, Etc. .......... 135 
Willis Nursery Co........... Lleinmeut. Gidea ccc ccccccccecess 136 
Willowbend Nursery ........ Special Offerings ............+...- 146 
Wolter, As Beccccccccccves General Nursery Stock............ 145 
Youngstown Nurseries ...... Rosa Multifiora Jap Seedlings..... 146 
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McHutchison & Co. 


95 Chambers St., New York 


No, this isn’t Nursery Stock—but it’s 
what every Nursery should have 





BURLAP SQUARES 
—for balling evergreens. 
Do a better job—and cost 
less. 8 standard sizes. 


GRANULATED PEAT 
—McH Brand. Best finely 
sifted grade for nursery- 
men. 20 bushel bales— 
carloads or less. 


CHINESE TONKIN 
CANES 
—for staking. Heavy, dur- 
able bamboo. Butt cuts— 
uniform and straight. Sizes 
from 2 to 8 ft. 


RAFFIA 
—4 dependable grades at 
low prices. Bale lots or 
less, or carloads. 


FALL BULBS 


—Tulips, Hyacinths, Cro- 
cus, etc. Now booking 
orders for Fall. 


Crooked trees or half-finished stock won’t sell these 
days. The buyers want something that makes a show- 
Meanwhile, good side-lines are paying 


ing for itself. 


the expenses of many Nurseries. 


on any of the above items. 


HARDY GARDEN 
LILIES 
—aAuratum, Platyphyllum, 
Rubrum, Magnificum, Al- 
bum, Regale. Other lead- 
ing varieties in season. Le 


BOXWOOD 
—Sempervirens. Bushes, 
pyramids, standards, ball- 
shape. Also Suffruticosa 
bushes. Carloads or less. 


JAP. MAPLES 
—blood-red. 


paper pots. 


RED BARBERRY 
—B. Thunbergi Atropur- 
purea, 1 year seedlings for 
lining out. 


Shipped in 


April 1, 1932 


A complete line of trees, shrubs, evergreens and fruits. 


Write for a circular on our new automatic planting machine. 


THE 





NURSERY 


ILGENFRITZ’ SONS COMPANY 
Monroe, Michigan 





FREDONIA GROWN 


Grapes, Currants, Gooseberries 


Blackberries and Raspberries 


A complete stock in all the standard varieties 
including the new 


Fredonia, Ontario & Portland Grapes 


GRAFTED 
EVERGREEN IN SURPLUS 
—only the better sorts, 5,500 Red Jacket Gooseberry.......... 1 yr. cl. 
grafted on nursery grown 5,000 Cumberland transplants........... No. 1 
family understocks. 25,000 Concord Grape .............-.-: 2 yr. 1 
Se ES NS. on wcceisiccrccsen 2 yr. 1 
BOOS Weare Geeme onc ccc ccc ccesccsn 2 yr. 1 


Glad to quote you 














SEND YOUR WANT LIST FOR QUOTATIONS 


FOSTER NURSERY CO. Inc. 
FREDONIA, N. Y. 


Office and storage one block off Route 20 














EVERGREEN 
TREE SEED 


WHITE PINE, SCOTCH PINE, 
RED PINE, PITCH PINE, 
RED SPRUCE, WHITE SPRUCE 
NORWAY SPRUCE, 
BLACK SPRUCE & HEMLOCK 


Now Available 


in Limited Quantities 


Selected from the forests of 
Maine, New Hampshire and Ver- 
mont, and extracted at our Seed 
by approved 


Extracting Plant 
methods. 


Certified data giving the ap- 
proximate mean summer temper- 
ature and elevation of the trees 
from which the seed was collect- 
ed, together with our latest purity 
and germination seed test report, 
will be attached to each separate 


lot of seed shipped. 


We can also supply Norway 
Spruce and Scotch Pine Seed from 


selected areas in Europe. 


Write for further information 
on New England Evergreen Tree 


Seed. 


DESK JL 





E. P. BERNARDIN 


Parsons 


Wholesale Nurseries 
PARSONS, KANSAS 
Established 1870 





Specialties 

Amoor River North Privet, 2 yr., 

2-3 and 3-4 ft., well branched. 
Bungei Catalpa, 4} to 8 ft. Stems. 
Lombardy Poplar, 5-6 to 10-12 ft. 
American Elm, 8-16 ft. to 3 in. cal. 
Lonicera Bella Albida, 2-3 to 5-6 ft. 
Deutzia Pride, 2-3 to 5-6 ft. 
Forsythia Asst., 2-3 to 4-5 ft. 
Elders Asst., 2-3 to 4-5 ft. 
Cornus Asst., 2-3 to 4-5 ft. 
Tamarix Asst., 2-3 to 5-6 ft. 
Purple Wisteria, 2 & 3 yr. 
EVERGREENS—Biotas and Jun- 

ipers, in good supply. 

Long List of Ornamentals 
in generous b 











CONIGISKY’S 


HAND COLORED PHOTOGRAPHS 
DOUBLE AGENT’S ORDERS 
Shrubs, Perennials, Ever ns, Roses 

in Life-Like Reproduction 
CATALOG AND PRICE LIST FREE! 
B. F. CONIGISKY #!*A,Hemiton 











We Will Mail 
TRADE CIRCULARS 
PRINTED MATTER 


* JMERICAN NURSERYHAN" LISTS 


Your Mailing Problem Solved 

The AMERICAN NURSERYMAN mai: 
ing lists are declared to be the most ac 
curate in existence—the result of years 
of compilation and hourly revision to 
keep them up to date. Directory lists 
are necessarily incomplete and out of 
date. They are postage-killers. 
A SUPERIOR DIRECTORY SERVICE 

Send us your Trade Circulars, Price 
Lists, Bulletins, etc., for mailing out to 
our comprehensive lists of Nurserymen 
of U. S. and Canada, in any lots from 
1,000 to 5,000 in certain states or sec- 
tions if desired, at following rates: 





Per M 
AS. Leics cawedwaakeeeee oa $4.00 
EE Sack vtig 3004.00 On bees one 6? 3.50 
EY We kee. uctcettadees 75 
ESET ET TTT ET ee 1.00 
Mailing* (single inclosure)........ 2.00 


(Each additional inclosure $1 per M 
Cash in advance required for postage 
stamps or other material supplied by us 

*Special Mailing Charge—In cases 
where extra labor is required in order to 
conform to special government postal 
laws and regulations (Section 435% P. L. 
& R.) as to sorting, etc —-$2.00 per M 
extra. 

Matter may be sent to us folded; Gov- 
ernment stamped envelopes may be 
used; thus eliminating folding and stamp 
ing costs at this end. 

Exclusive, Comprehensive Lists. Time 
Saving. Your Malling Problem Solved. 


AMERICAN FRUITS PUB'G. CO. 
P. O. Box 124 Rochester. N. Y. 














The Nurseryman’s Forte: 


To Make America More Beautiful and Fruitful 





American NurseryMan 








{Reg. U. S. Pat. Off.] 


The Chief Exponent of the American Nursery Trade 
National Journal of Commercial Horticulture 


Entered September 6,1916,"at Rochester, N. Y., Post Office as second class mail matter 
WITHOUT OR WITH OFFENSE TO FRIENDS OR FOES, I SKETCH YOUR WORLD EXACTLY AS IT GOES—BYRON 
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General Conference Result: Retain Quarantines 


Preponderance of Opinion of State Officials, Nurserymen and Others at Four Days’ 
Washington Hearing—Leading Trade Assns. Unanimously Favor 


Preponderance of opinion of entomolo- 
gists, state officials and Nurserymen attend- 
ing hearings is that the Federal quarantines 
affecting interstate movement of plants and 
plant products should be continued. The 
state officials indicate that in the event of 
abrogation of the quarantines they will do 
what they can to take equivalent action. 

Nursery Inspection Certification 

If any curtailment of Federal expense is 
necessary, there should be less road patrol 
work and less expense in the farm products 
quarantine, but no discontinuance of Nur- 
sery inspection and certification. 


Maintain the Quarantines 

Naturally some states feel vitally inter- 
ested in the maintenance of some quaran- 
tines and indifferent toward others, but the 
composite opinion is: Maintain the quaran- 
In the states within the quarantined 
areas there is some sentiment favoring 
abrogation of quarantines provided other 
states do not establish quarantines or em- 
bargoes, but in view of the general inclina- 
tion to take such state action they may be 
considered as favoring maintenance. 


tines. 


Eastern Nurserymen’s Association ex- 
presses view that federal quarantines should 
be continued. 

Problem of National Importance 

Quarantine Committee of the American 
Association of Nurserymen expresses view 
that the quarantines have been effective in 
preventing spread of pests and should not 
be abandoned; that the problem of inter- 
state quarantines is of national and not 
merely local importance, and such restric- 
tions should be placed, enforced and fi- 
nanced by the national government to in- 
sure uniformity of regulation in all parts 
of the United States. Long Island Nursery- 
men’s Association opposed to federal quar- 
antines. 

Large and representative attendance. 
Representatives from Maine and California, 
Florida and Oregon. Widespread interest 
even in Canada which was represented at 
conference. 

On the whole, one of the most harmonious 
conferences on record. 





Jap. beetle conference differed very little 
from corn borer. 

With the exception of Maryland, the 
states agreed that maintenance of federal 
quarantine was necessary. 


Nursery Trade Associations Indorse 


New England Nurserymen’s Association, 
Pennsylvania Nurserymen’s Association, 
American Association of Nurserymen, 
Southern Nurserymen’s Association, New 
Jersey Florists’ Association, Society of 
American Florists, New York Florists’ Club, 
Western Plant Quarantine Board repre- 
senting 11 states, and individual states op- 
posed lifting quarantines. 

New York Commissioner Runs Amuck 

Commissioner Pyrke from New York en- 
livened the meeting by a vigorous arraign- 
ment of the propaganda from Washington 
which, he said, was more effective than the 
Russian variety. 

Some objection to his remarks but Chair- 
man Strong demonstrated fairness rarely 
seen under such circumstances and refused 
to receive criticism of the remarks of Mr. 
Pyrke or to permit any action whatever 
with a view to striking any of them from the 
record. No attempt was made to curtail 
any criticism of quarantines. 


P. Q. C. A. Equipped to Proceed 

As P. Q. C. A. has sufficient funds to con- 
tinue the work, possibly with some modifi- 
cations, it is generally believed that the 
quarantines so generally approved will not 
be abandoned. 

Considerable criticism of road patrols and 
ineffectiveness of the farm products quar- 
antine. Modifications, if any, probably in 
that direction. 


Free Trees for Yard Planting 

That is the published announcement in 
San Bernardino, Cal., in connection with the 
distribution last month of “15,000 young 
trees for planting about homes and in the 
parking strips in front.” 

Several weeks ago William Starke, super- 
intendent of the municipal water depart- 
ment, announced that the propagation of 
popular shade tree varieties had reached a 
stage at the departments Perris Hill Nur- 
sery allowing the giving away of thousands 
of trees to city residents. More than 15,000 
black walnut, poplar and Arizona ash trees 
that average between three and four feet in 
height were set aside for distribution. 








In California the state attorney-general 
has ruled that all florists must e out a 
Nursery license if they handle plants of any 
kind. Most florists have done that, except 
in Sacramento, San Francisco, Long Beach 
and Los Angeles. 


eral quarantines against the European 

corn borer, Japanese beetle, and white 
pine blister rust, and regulation of narcissus 
bulb shipment, was discussed in a series of 
conferences March 24-28 at the U. S. Dept. 
Agriculture, Washington. 

Dr. W. E. Britton, entomologist of the Con- 
necticut Agl. Expt. Station which cooperates 
with the federal government in maintaining 
the insect quarantines, and W. O. Filley, sta- 
tion forester, were among those present. 

Lee A. Strong, chief of the plant quaran- 
tine administration, had urged the presence 
of Nurserymen, farmers, shippers of farm 
produce, and other persons interested. 

Appropriations for enforcement of the 
corn borer quarantine have been slashed by 
Congressional committee far below the 
amount asked, and other appropriations 
have been reduced. In view of this action, 
the entire situation was reviewed. 

Dr. Britton when asked whether he be- 
lieved the present corn borer regulations of 
the federal government were of economic 
benefit to the farmers, said: 

“The two-generation corn borer will be a 
menace to the corn crop when it reaches fhe 
Middle West. Possibly the borer would at- 
tack the southern cotton crop, for it has 
been known to feed in cotton stalks. 

“The restrictions now in force prevent 
long distance spread. The insect if left 
alone travels only a few miles each year, 
but infested material may be carried by 
automobile or other means to a point several 
hundred miles distant, where a few speci- 
mens could start an infestation. 

“One shipment intercepted in Connecticut 
contained 21 borers bound for the Middle 
West. They might have caused consider- 
able trouble at their destination. It would 
take the pest 15 or 20 years to go this far 
by himself.” 


W HETHER to hold or withdraw the fed- 


Minnesota Roadside Organization 


The first comprehensive plan for beauti- 
fication and development of roadsides in 
Minnesota was submitted to the state high- 
way department March 18 by H. N. Reid, 
chairman of a special committee on road- 
side beautification of the Minnesota Nur- 
serymen’s Association. 

Its submission follows a meeting of repre- 
sentatives of more n a dozen cluks, 
associations and business groups invited by 
the highway department to offer suggestions 
for development of roadsides along esthetic 
lines. The meeting perfected a permanent 
organization and a to call itself the 
Conference on Roadside Utilization and De- 
velopment. 
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Another Lively Nursery Trade Association 


Revealed by Year’s Review of Wisconsin State Body’s Activities by Its President— 
Real Legislative Work—‘‘Cooperation and Education” a Motto—Garden Club Aids 
By E. H. Niles, Hartland, Wis., Before Wisconsin Nurserymen’s Association 


dent of this Association for the past 

two years, it may be appropriate to 
mention some of the work that has been ac- 
complished and to make suggestions for the 
future. 

One important phase of our efforts has 
been to oppose harmful and to aid beneficial 
legislation. It sometimes seems that the 
harmful type is most in evidence. 

We opposed the bill providing free distri- 
bution of Nursery stock to all the schools 
of the state. This bill was killed. 

We obtained more funds and help for Nur- 
sery inspection. 

A better control of the distribution of 
state-grown Nursery stock has been secured. 
These are only a few that have received our 
attention. 

Larger Membership Effects—Our larger 
membership has made our influence more 
effective. Our meetings are well-attended 
and a real interest in the association and in 
the program is manifested at these meet- 
ings. This gives us less hesitation in asking 
speakers to come before us. The mere fact 
of mingling and working together is a help 
but has not been carried far enough. 

These accomplishments probably justify 
the existence of our association. But to 
really fulfill its mission, it must do more in 
the future. There is important work to be 
done. Even tte future ofthe industry is fn- 
volved. 

Looking to the Future, we can rest as- 
sured there will continue to be legislation 
that requires watching. Deplorable as it 
may be, it can hardly be denied that Gov- 
ernment is becoming a Government of 
separate interests or groups. Each interest 
often seeks special advantage, even at the 
expense of others. The industry that is not 
organized has little show in this struggle for 
advantage. Regrettable though this may be, 
it will be necessary to organize for defen- 
sive and offensive action. 

For instance, proposals have been made 
for the state to operate cement plants to 
make cement for roads and Nurseries to 
grow trees for roadside planting. The 
strongest organization will fight this danger 
off the longest and I am afraid it will not 
be the Nurserymen. 

Cooperation and Education—Necessary as 
this attention to legislation is, I believe a 
still greater good can be obtained, and in a 
much more agreeable manner, by co-opera- 
tion and education. In fact, I would like to 
see this as the motto of our organization. 
There are a number of agencies in the 
state working to promote interest in garden- 
ing. We should cooperate with them to the 
fullest extent. 


Greatest Cooperative Agency—The great- 
est of these I would consider the garden 
clubs. Here are thousands of people inter- 
ested in gardening, and promoting interest 
in others. They meet and discuss garden- 
ing problems, get up garden shows, and en- 
gage speakers on various phases of garden- 
ing. The more the buying public is educated 
along these lines, the better it will be for 
the legitimate Nurserymen. They will be 


H oes had the honor of being presi- 





better judges of value and will be less like- 
ly to consider price alone. As an organiza- 
tion and as individuals we should help them 
know we appreciate their work. 

We have our State University which is 
teaching horticulture to the young men and 
young women. They are experimenting with 
varieties, with pest controls, with soils, and 
through the extention service are giving 
lectures and help on landscape gardening, 
and thus helping to promote interest and 
ability in gardening. 

The State Horticultural Society is work- 
ing directly along these lines of promoting 
horticultural interest in general and are 
ready to help us with our problems and we 
should work with them. These and every 
other agency in the state working along 
these lines should have our support and co- 
operation. 

Nursery Industry in Turmoil—But probab- 
ly our most serious problems at present are 
economic. This is an age of flux in methods, 
of merchandising and marketing. Our in- 
dustry, especially, is in a state of turmoil 
regarding these features. 

In producers, we have a few strictly 
wholesale, and a few strictly retail, with the 
others at all grades in between. 

In buyers, we have the home owner buy- 
ing at retail for his own use, the legitimate 
wholesale buyer, and evefy grade in between 
with no system as td classification or dis- 
counts. . 

In methods of selling we have the whole- 
sale, the agency concerns, the mail order 
house, the landscaper, department stores, 
ten-cent stores, roadside stands, and every 
combination of these. 

In fact, we have every method of distri- 
bution I can imagine except the commission 
house and we may need that. A commis- 
sion house such as the farmers have for 
their cattle and wheat and such as the flor- 
ists have, might be of some benefit to stab- 
ilize the market. 

We can do little to control methods of 
selling, as the most effierent method or 
methods will in the end win out. But it 
seems to me we should be able to evolve 
some system of discounts and of who is en- 
titled to them. 

I understand the New England Nursery- 
men have adopted a schedule of discounts 
as follows: Landscape architects 15%; 
jobbers 25%; Nurserymen 33%%. The land- 
scape architects’ discount to be passed on 
to the client. I believe the National Asso- 
ciation has established this at 15%. The 
difficulty of such discounts is that various 
firms include different items of service, such 
as delivery, guaranty, etc., in their retail 
prices. 

| can hardly imagine any industry being 
more disorganized than the Nursery indus- 
try is today. There is plenty of opportunity 
for intelligent and organized effort. 

Situation Not Hopeless, However—Other 
industries have raised themselves from a de- 
moralized condition to a position of stabili- 
ty and progress. Possibly we need a Landis 
or a Hays. 


Many things are working in our favor. 


The tendency to move to the country, to 
live out of doors, to beautify public places, 
to make gardening a hobby, and to eat more 
fruit, all help to promote our market. New 
types of gardening require new types of 
plants. While there is too much Nursery 
stock in the Nurseries of the country for 
the demand during the next few years, the 
ultimate demand will be much larger. 


England Sets the Pace—A Holland bulb 
man recently told me that there were more 
bulbs sold in England (probably including 
Scotland and Wales) each year than are 
sold in the whole United States. England 
is a small country that has been gardening 
for centuries and for several years has been 
going through a terrible period of depres- 
sion. If they buy more bulbs today than we 
do, just imagine our requirements in all 
kinds of plants when our people get as gar- 
den-minded as the people of England are to- 
day. 

I must express my appreciation of the fine 
cooperation of our members and especially 
of our officers in the work of the last two 
years. The secretary has been very ef- 
ficient and has done a great deal of work 
for which he deserves credit. The directors 
and members of committees have spent con- 
siderable time and gone to considerable ex- 
pense in attending meetings and hearings. 
With the intelligence and cooperation they 
have shown, there is hope for great things 
from our organization. 


To Propagate or Purchase? 


Efficient merchandising begins with pro- 
duction. Shall we propagate our own ma- 
terials or purchase lining-out stock? Upon 
the answer to this question rests the future 
of the great wholesale Nurseries. There is 
a trend today upon the part of many of the 
larger Nurseries to grow for themselves the 
majority of their stocks. The need of a va- 
riety of soil conditions to fit the differing re- 
quirements of plants is met by the establish- 
ment of growing areas located in widely 
separated sections. Firms capable of hand- 
ling the movement of large quantities of 
materials are finding it possible efficiently 
to produce their own stock, become in- 
dependent of the wholesaler and augment 
their retail profits with the money that the 
wholesaler otherwise would have received. 

Undoubtedly, the majority of the medium 
and smaller-sized firms will find it much 
more profitable to cooperate with the whole- 
saler. Nevertheless, this reduction of busi- 
ness has made itself felt and some whole- 
sale concerns are now seeking outlets for 
both their regular and surplus stock through 
such channels as the hardware, grocery and 
5-and-10-cent stores and roadside stands. 
This situation coupled with the moving of 
stock at almost any price, has led to an epi- 
demic of cutthroat price-slashing com- 
petition. 

Good plants have a real value, but once let 
the public purchase them at prices actually 
below their cost of production plus a reason- 
able profit and it becomes exceedingly diffi- 
cult, in fact almost impossible, again to 
raise their price and appreciation without 
actually taking them off the market entirely. 

A number of firms are now adopting the 
policy of small profits, quick sales and large 
turnover. i believe in this, for it will make 
materials available to a vast army of people 
who would not buy the high-priced goods, 
but who constitute the greatest potential 
market of the future.—J. P. Porter, Cornell 
University. 
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Carrying On With No Lessening of Activity 


Is Slogan of LaBars’ Rhododendron Nursery—Apparently Some Are Panic Stricken 
—This Concern Makes Sure of Future in the Age of Beauty—Working Out 


Stroudsburg, Pa., March 24—The Ameri- 
people have lost confidence in them- 
selves, but we have not lost confidence in 
them. We believe the country is working 
out, and we are carrying on with no lessen- 
ing of activity or advertising. 

Our advance bookings are off, but we have 
had a great increase of inquiries and orders 
in the past two weeks, and feel confident we 
will get our share of the business in our line. 

This is the age and era of Beauty, and 
even greatly diminished business activity 
will not eliminate the demand for and use of 
good Nursery stock. Apparently some in the 
trade are panic stricken, and are seeking 
sales at any price, which is a policy that will 
not materially increase sales but will de- 
ercase the number in business. 

When the economic skies clear and the 
wheels get turning again, as they always 
have, we will still have a clean-up to the 
minute establishment prepared to properly 
serve the demand. 

LaBars’ 


can 


Rhododendron Nursery 





Too Many Strawberry Plants 


Bridgman, Mich., March 22—Conditions 
in southwestern Michigan look here as else- 
where. Our specialties are a general va- 
riety of small fruit plants; the stock is of 
good quality and plentiful. Reduced de- 
mand and business conditions have caused 


a reduction in prices. Our sales are below 
last year’s but we expect to clean up the 
majority of the stock with the exception of 
strawberry plants which are too numerous. 
Rambo’s Wholesale Nurseries, 
L. J. Rambo 





Expects Pick Up This Fall 

Judsonia, Ark., March 21—Very busy now 
planting cabbage crop and berry crop for 
our plants next season. Our season will last 
till May 1. Business has been only fair; not 
nearly so good as last fall’s trade. 

We never give up. We have spent more 
this spring than any spring in ten years for 
advertising of all kinds. It can’t stay dull 


always. We expect pick-up this fall. Best 
wishes for your good trade paper. 
J. A. Bauer. 


Evergreens Lead in Demand 

Fai.view, Pa., March 22—To be honest, at 
the present time prospects for spring do not 
compare with the line up of last year. Al- 
though a goodly number of accounts are 
still unpaid, our business last year was ex- 
ceptionally fine. We find that prices through- 
out the trade are very low. 

Evergreens are still in much greater de- 
mand than shrubs or shade trees. Every 
few days we get inquiries from other Nur- 
serymen asking that we trade evergreens 


for other stock. However, we are not dis- 
couraged and expect as the season advances 
to get our share of spring business. 
Fairview Evergreen Nurseries 
Chas. W. Hetz 


More Orders Averaging Less 

Rutherford, N. J., March 22—Orders on 
hand are more in number than last year at 
this time, but in the average even smaller 
than last spring. Very few large orders 
come through. Among the large orders we 
did have on hand, several have recently been 
canceled where owners are postponing the 
work for another year or more. 

The lack of demand and tremendous sup- 
ply in Nursery stock has resulted in even 
lower prices this spring than last; we do not 
believe the bottom has been reached yet and 
the very near future does not look promis- 
ing. However, we believe that there will be 
quite a rush in the very late season. Deal- 
ers are not buying on speculation; they only 
buy after they have sold the goods. 

Bobbink & Atkins 





Working Over Time 
Ala., March 22—Tonnage good. 
Collections fair. Roses, shrubs, 
Everybody here- 


Chase, 
Dollars shy. 
privet cleaning up nicely. 
abouts working over time. 

Chase Nursery Co. 


Four Lordly Plane Trees 
and how they 
Harbored Washington’s Officers 


Being Just So Tale 
Number Twenty 


ESTERDAY I saw the four brothers near Chester, N. 
Y. Four towering plane trees under which Washing- 
ton’s officers camped on one of their marches from the 


headquarters at Newburgh, N. Y., 


to Morristown, N. J. 


Two miles farther up the road is Yelverton where Wash- 


ington stopped for a hat flip. 


It’s not so interesting for 


the flip, as that it is one of the few Revolutionary houses 
where The Father of Our Country is not reputed to have 


slept. 


Which fact may or may not have anything to do with 


our 300 acre nursery. 


Whether or no, the fact is when 


it’s evergreens or deciduous stock you seek—why go 


further? 


Fékhk QR 


SPRINGFIELD mn NEW JERSEY 





urseri¢cs 


FLEMER HOLDING CORP. 
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long-time Stuscery 
for nearly 
tT Ralph 'T. Oleott. of Rochester N.Y. whe 
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later the AMERICAN 
MAN on broad and untrammeled lines. 


“The dean of Nursery Trade Journal- 
ists."—John Watson. 








A Policy Roundly Echoed 


“Cultivated Americans, impatient 
with cheap sensationalism and windy 
bias, turn increasingly to publications 
edited in the historical spirit. These 
publications, fair-dealing, vigorously 
impartial, devote themselves to the 
public weal in the sense that they re- 
port what they see, serve no masters, 
fear no groups.”—Time Magazine. 








Sound Distribution 


“Distribution has been much 
stressed, perhaps correctly, by execu- 
tives, organizations and business 
analysts as the present main problem 
of industry. Nevertheless, I am of 
the opinion that there can be no sound 
distribution that is not based on sound 
production. 

“To find and serve a market is to 
presuppose a capacity to produce 
economically, wastelessly. Buyers 
have a way of seeking out the produc- 
er who best serves them at the fae- 
tory.”—Charles Ault, Auburn, Me. 








The AMERICAN NURSERYMAN is 
highly indorsed individually and collec- 
tively by the American Association of 
Nursevymen and by more than a score of 
district and state trade associations in 
the United States and Canada. 
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The Mirror of the Trade 





QUARANTINES APPRECIATED 

At long last a definite indorsement of 
Federal quarantines has been recorded. 
The potency of the referendum has again 
been demonstrated. In a series of con- 
ferences last month in Washington, D. C., 
between the U. S. Plant Quarantine and 
Control Administration and entomologists, 
state officials and Nurserymen, the pre- 
ponderance of opinion was that the Federal 
quarantines affecting interstate movement 
of plants and plant products should be con- 
tinued; also that, if curtailment of Federal 
expense is necessary, there should be no dis- 
continuance of Nursery inspection and cer- 
tification. While varying arguments were 
made the net composite opinion is: “Main- 
tain the quarantines.” 

That is the position maintained by this 
journal from the outset. The American 
Nurseryman has argued that justified quar- 
antines properiy administered should prove 
to be an aid to the Nursery industry. In 
the simplest analysis it is clear that con- 
tinuance of planting must depend upon suc- 
cessful results thereof and that the Nursery 
trade is in no position to cope by itself with 
wide destruction of planted stock by insects 
or disease. 

That the conferences last month were de- 
clared to be the most harmonious on record 
is proof of existence of long-needed co- 
operation. 


MERCHANDISING ACTIVITY 


There is evidence of increased endeavor 
on the part of Nursery concerns to tie up, 
through local advertising, with the activities 
ot the Nurserymen’s National Publicity Cam- 
paign; or, if not directly that, at least to 
take advantage of the remarkably broadened 
public interest in planting, however, it may 
have geen caused. Aside from the prepared 
activities, with accompanying illustrations, 
or advertisement electrotypes supplied as 
direct aids to subscribers to the National 
Publicity fund, there are many instances of 
full cooperation with Nurserymen on the 
part of the directors of horticultural depart- 
ments in the daily press. In the March 13 
issue of the San Francisco Chronicle, also 
the Examiner, such departments carried 
articles on spring planting, signed by F. F. 
Mettam, manager Golden Gate Nursery; H. 
Kempf, manager Pacific Nurseries; Herbert 
V. Kessel, manager Lincoln Park Nursery; 
Walter A. Reubold, manager Sunset Seed & 
Nursery Co. 

Cooperative advertising, to induce pur- 
chase of plants directly from the Nursery, 
has been practiced where Nursery concerns 
are near enough together to make it practi- 
cable. 

Truly, unusual merchandising activity in 
retail circles has been shown this year. 


Nurseryman Helps Garden Club 


Guy Wright, Barnes Brothers Nursery, 
Wallingford, Conn., March 12 addressed the 
Wallingford Garden Club on progressive 
planting in the home grounds. He urged ac- 
quirement of ample grounds in purchasing a 
home, because of greatly added value to the 
entire property when fully landscaped. He 
said that all are privileged to send to the 
Connecticut Experiment Station in New 
Haven soil from their yards that will be re- 


turned with a complete analysis as to what 
is the best fertilizer to use on their particu- 
lar ground. 


BIG MACHINERY HELP 


Labcr-saving devices to the marked ad- 
vantage of Nurserymen have been developed 
of late to an unprecedented degree. At De- 
troit last July was exhibited the E-Z-Way 
Tree Planter by the I. E. Ilgenfritz’ Sons 
Co., Monroe, Mich. It attracted lively inter- 
est. In recent issues of the American Nur- 
seryman the story of the remarkable results 
accomplished in Nursery fields by the use of 
the Caterpillar tractor is being graphically 
told. An 18-page descriptive pamphlet, pro- 
fusely illustrated has been issued by the 
Caterpillar Tractor Co., Peoria, Ill., clearly 
showing how time and costly laborious ef- 
fort are supplanted by the tremendous 
power of these machines. 

Thus are offered devices which in the 
hands of progressive Nursery concerns will 
cut costs of production in marked degree 
and should enable the producer to make a 
basic price for the product to affect costs all 
the way through merchandising methods 
(also greatly improving) to the end that de- 
livery may be made to the consumer at fig- 
ures that should result in greatly increased 
sales. 

And now comes announcement also of a 
demonstration of the already popular Roto- 
tiller at the Hicks’ Nursery and the West- 
bury Rose Co., in Westbury, Long Island, N. 
Y., a machine that takes the place of a plow, 
dise and tooth harrow. 

It looks as though the Nursery Trade must 
clear up conditions in its ranks, systemize 
its interdepartment relations, effect such or- 
ganization and reorganization in the indus- 
try as common sense and good business 
practice dictate, determine and _ strictly 
operate on a sound credit basis and general- 
ly get down to business, if it is to keep pace 
with other industries which have long been 
in much better condition as to organization 
and modern business practice and so will be 
ready on a surer footing to forge ahead 
when the skies clear. 

There has been a lot of talk. There is 
coming to the surface some that promises to 
result in action. If the best minds of the 
trade cooperate the year 1932 should mark 
an upward trend in the industry. 


MORE NATIONAL PUBLICITY 


Arbor Day Stamp—Post Office announce- 
ment of the new stamp happens to be an ef- 
fective reminder of the vocation of the Nur- 
seryman. The entire nation just at planting 
time will affix pictures of two symmetrical 
trees to mail matter—a National Publicity 
Campaign of note. 


Is the “Cut Rate’ Feature Wise—Haas 
Home Nurseries, Terre Haute, Ind., long 
known to the trade, announces in a local 
newspaper the opening of a down town store 
and adds: “The new store will operate on 
a cut-rate and cash and carry basis.” 

Does not the “cut rate” feature detract 
from the sincerity of the further statement: 
“Only quality stock will be carried. Shall 
be able to offer it fresh due te the special 
facilities for keeping Nursery stock fresh 
while in the store. Then too, it will not 
be necessary to carry large quantities of 
each item in stock at the store, as we can 
quickly replenish the supply on short notice, 
dug fresh from the Nurseries daily.” 


Towson, Md., Nurseries will feature a 
2000 square foot formal en at a flower 
show in Baltimore April 4-9. 
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Pacific Coast Shipping Advantage Stands 


Editor American Nurseryman: 

In your issue of Feb. 1, page 57, regard- 
ing the article, “Correct Impression as to 
Freight Regulation,” it appears Mr. Size- 
more is not fully conversant with the Nur- 
sery and allied industries, in relation to 
shipping, on the Pacific Coast. 

As to power for favorable recognition in 
our applications for changes in shipping 
services the Nursery business on this coast 
is closely identified with commercial fruit 
growing; in fact, a considerable number of 
Nurserymen are prominently connected with 
growing, handling and shipping of fruits. 
According to the reports of the Car Service 
Division of the American Railway Associa- 
tion the car loadings, for the past three 
years have exceeded 250,000 cars a year, 
including fruits, vegetables and Nursery 
stock. The larger proportion of this tonnage 
is carried in expedited fruit trains during 
height of season, over transcontinental lines, 
affording an attractive item of revenue for 
the carriers. It is the result of practical co- 
operation within the growers and shippers 
organizations and with the railway com- 
panies, as developed during the past 30 
years on the basis of fair consideration for 
each other’s interests. 

On Nov. 18, Mr. J. C. Watt, Chairman 
Board of Trustees, Pacific Coast Association 
of Nurserymen, advised that notice had been 
received from the Transcontinental Freight 
Bureau stating the request presented by Mr. 
Alex Elmslie for minimum 18,000 pound to 
cover transcontinental territory on rose and 
seedling plants had been granted. However 
at a later date, after the article referred to 
appeared in the American Nurseryman, it 
has been reported compliance has tempor- 
arily been held up on account of certain ad- 
justment to be made with lines in a southern 
territory. 

The privilege for unload-in-transit has 
proven to be very important to fruit ship- 
pers. Nurserymen figure it will be highly 
beneficial in saving of time and expense for 
distributions of carload lots at points con- 
siderable distances apart. The switching 
and clerical charge if imposed is not an ob- 
stacle in consideration of expedited service. 

C. A. Tonneson, Exec. Secy., 
Pacific Coast Assn. Nurserymen 
Burton, Washn. 
March 19, 1932 


Retail Association Plan Indorsed 
‘Editor American Nurseryman: 

The proposition to form a National Retail 
Nurserymen’s Association surely meets with 
my approval. 

Retail Nurserymen have been running 
wild, without any head or organization, nor 
facilities for meeting and discussing their 
problems. Other lines have both retail and 
wholesale dead lines. The Nurserymen are 
mixed up. It looks to me that some big 
change will have to take place in the Nur- 
sery business if the retailers are to continue 
with fair profit for their work. 

Alpha, Il. Alpha Nursery, 

H. G. Wirt, Propr. 


Cornwell Nursery, Shreveport, La., has 
been incorporated, $7,500, by A. S. Corn- 
well and others. 


American Rose Society Notes 

American Rose Society’s executive com- 
mittee meeting in New York March 16 with 
all members present selected Toronto as the 
place for the annual meeting in the height 
of the rose season, precise date to be an- 
nounced. 

The American Rose Annual is now in the 
hands of the members. The March Quarter- 
ly is expected to issue soon, containing im- 
portant information on Calendar of Rose 
Events, lectures on the rose, a complete list 
of newly appointed state vice-presidents and 
district secretaries, together with list of af- 
filiated and other societies. It was agreed 
to issue in April a “Book of Arrangements” 
fer distribution to all members and contain- 
ing information of more permanent value 
such as constitution and by-laws; rules for 
nomenclature and registration; loan library 
information; prizes; rules for holding rose 
shows; and suggestions for rose festivals, 
pilgrimages, meetings, etc. 

The treasurer presented a complete report 
for 1931 of assets and liabilities and income 
and expenses, analyzed as per cost per de- 
partment and cost of publications. With a 
membership charge of $3.50 per year, which 
in the case of affiliated organizations is only 
$2.50, each member has received during the 
past year publications that have cost the So- 
ciety in excess of $2.50 per member. 

The secretary reported that up to date 
there had been an increase in new members 
of 33%. He presented a report indicating 
the source of membership for 1931, showing 
that in spite of 40,000 coupons distributed 
among Nursery firms for them to pass on to 
their patrons, out of 114 subscriptions, 87 
have come from one firm, the remaining 27 
from 10 firms; but the greatest source of 
the memberships was traced to the state 
vice-presidents, district secretaries, and 
local rose societies. 

The directors approved compliance with 
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the proposal of Col. Henry W. Shoemaker, 
American Minister of Bulgaria, that 200 
roses should be sent to King Boris of that 
country in commemoration of the 200th an- 
niversary of the birth of George Washington. 
Robert Pyle, Secy. 


Strong for Retail Association 


Editor American Nurseryman: 

Answering your inquiry concerning the 
advisability of organizing a Retail Nursery- 
men’s Association will say that several of 
us fellows in Idaho have been so imbued 
with the need that we have been agitating 
for such an organization for the Pacific 
Coast, meeting in conjunction with the 
meetings of the Pacific Coast Association. 

Associations have been in the past too 
much for the benefit of the wholesalers, 
as has been well said, and it is time for the 
little fellows to “talk back.” 

One of the results might be the curbing, 
if not the elimination, of the cut throat 
pricer and the fence-owner Nurseryman. 
As the Pible says: “It is the little foxes 
who spoil the grapes’’; the country as well 
as the legitimate Nurseryman can get along 
better without them. 

Wholesalers might be moved to give 
careful consideration to the request by such 
an organization that they refuse to sell to 
such fly-by-nighters. 

Caldwell Nurseries, 


Caldwell, Idaho Chas. T. Hawkes, Pres. 


Action Now Out of Date 


Holding that the whole system of plant 
quarantines enforced in the United States 
today has proved itself highly ineffective 
and a tremendous and unnecessary burden 
on the public and on an industry with an 
output amounting to around $500,000,000 
a year, The Merchants’ Association of New 
York has filed with the Plant Quarantine 
and Control Administration of the Depart- 
ment of Agriculture a long memorandum 
urging the appointment of a non-partisan, 
non-departmental commission of experts to 
study the whole situation with a view to 
correcting it. 





Wax Dipping Trough For Nursery Stock 


It has just been learned by this magazine 
that John W. Hershey, Downingtown, Pa. 
has perfected a successful wax dipping 
trough or vat for dipping Nursery stock be- 
fore shipping. 

“I realized,” Mr. Hershey says, “that a 
contraption had to be made that would heat 
wax and keep it hot, and at the same time 
be safe from fire hazard. 

“With the idea of economy in mind, I 
made a galvanized one with a water jacket 
around the trough but could not get it hot 
enough with a gasoline plate under it. Then 
I had the wax trough made larger so I had 
more room to dip bushes as the first one was 
only eight inches wide. I also had the water 
jacket cut down to hold seven gallons of 
water instead of fifteen as before. We then 
hooked a kerosene coil burner to it which 
got it hot enough to make the wax soupy but 
could not dip with it. We then bought a 
coal hot water heater and after hooking it 
up, nearly blew the thing to pieces. Until 
the water was hot enough to melt the wax 
properly, the seams were all leaking. 


“Then I went to the financial agony of hav- 
ing a 20-gallon fron tank made and hooked 
to the stove; and, say, you should see it 
work! I use my own formula of wax which 
consists mostly of rosin and it is hard stuff 
to melt; but, believe me, this riggin’ keeps 
it hot. 

‘My tank is five feet long with a trough 
running the full length of it, submerged in 


the tank four inches deep. It has six-inch 
splash boards tapering to eighteen inches 
wide at the top. This gives one plenty of 
room to insert a bush or small head of 4 
tree and by turning it around, the whole 
bush is soon coated. The one secret of the 
vat’s success is that I ran three horizontal 
coils through the bottom of the wax trough 
which carries the hottest water direct from 
the stove through the wax before exhausting 
into the tank. 

“Wax dipping Nursery stock has come to 
stay and anyone wishing to cut down to al- 
most nothing, casualties especially in the 
hardest to start kind of Nursery stock to 
transplant, can do so by waxing their stock. 
The annoyance of customers’ stock dying 
need not be discussed with any Nurserymen, 
as we all know. 

“This rig will cost about $100. Longer 
and shorter vats can be supplied. I had 
mine made by our local iron works and any- 
one wishing to get one made, will be wel- 
come to use my blue prints. Many Nursery- 
men have heating arrangements that they 
could hook up to the vat eliminating part of 
the cost.” 

“It has been my experience,” says Mr. 
Hershey, “that the cost in time and labor is 
small after you get over the mental barrier 
of believing it is such bother. Aside from 
the merit of giving your customers a tree in 
better shape, you benefit by concealing 
superficial blemishes that so many finicky 
customers complain about.” 
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Record of Hundred and Fifty Shipping Seasons 


Marks 75th Anniversary Chase Brothers Company, Rochester, N. Y.—Striking Exam- 
ple of Certainty of Marked Success Attending Practice of High Principles 


Originators of Free Replacement and Trueness to Name Guaranties 





ETHAN ALLEN CHASE 


ITH the advent of the Spring of 1932 
W erase Brothers Company, Rochester, 


N. Y., marks its 150th semi-annual 
shipping season and its 75th year in exist- 
ence as growers and retailers of high,grade 
trees and plants. 

In the three-quarters of a century since 
the establishment of the company in 1857 it 
has served many hundreds of thousands of 
customers in various parts of the country 
who time and again express their confidence 
in Chase products by their continued patron- 
age. After 75 years of faithful service the 
company still maintains the ideals upon 
which the business was founded in 1857 and 
is justly proud of its record. 

The remarkable growth of the company 
from its beginning in 1857 to one of the larg- 
est independent organization of its kind to- 
day is due, in no small measure, to the un- 
faltering faith of the founders and their suc- 
cess that the best is none too good for its 
patrons. Constant improvement in its 
methods of production, in the standard of 
quality, and in the service it renders its pat- 
rons have been and still are features of 
policy. That this policy is right there can 
be no better proof than the fact that year 
after year Chase customers come back for 
their planting requirements. The company 
has demonstrated and proved many times 
that reliability is more than a mere phase of 
business. 

The road to success and the company’s 
present position was not always a bed of 
roses. In the early days before the Civil 
War and even after, the company’s very 
existence was often threatened by the un- 
ethical practice of others in the field. Those 
were the days when the cry “Let the buyer 
beware” rang from one end of the land to 
the other; a cry that worked untold hard- 
ships on many honest business houses, par- 
ticularly among the Nursery firms which 
were striving to make an honest dollar. But 
the reward of virtue finally triumphed for 
Lewis and Ethan Allen Chase, the two broth- 
ers from sturdy New England stock who 
founded the company. They were men of 
vision—not dreamers; they were men of 
high ideals. They were pioneers of honest, 


upright principles in an industry that was in 
none too healthy a condition in those early 
days. 

As was to be expected, the progress of the 
two Chase brothers was both difficult and 
slow at first. But they knew they were on 
the right track, and as time went on their 
progress gained momentum. Little by little 
they proved that honest business could be 
conducted on a high standard and those who 
would not or could not follow the dictates of 
upright principles eventually had to drop out 
of the picture. With unwavering faith in 
their ideals and policies the two brothers 
strove constantly to improve their methods 
and service and as a reward success came 
to their enterprise. 

It was no mere accident that the New 
Englanders, Lewis and Ethan Allen Chase, 
adopted Rochester as the site for their ven- 
ture into the Nursery business. As already 
menticned they were men of keen vision and 
it was only after exhaustive search and ex- 
periment they discovered that the soil and 











First Office of the Chase Brothers 
Company, Rochester, N. Y. 
climatic conditions in this section were so 
well suited to the production of hardy, vigor- 
ous, well rooted trees and plants. Un- 
questionably they were right for Rochester 
and vicinity have since come to be known 
as the Nursery center of the United States. 

At the turn of the century when the com- 
pany was some 40 odd years old, Chase 
grown stock, sold by its own salesmen, was 
known far and wide for its high standard 
of quality. But the company did not stop 
to rest on its well earned laurels. Instead 
it kept right on improving its methods of 
production, quality and service. 

It wasn’t many years after this that Chase 
thew a bomb-shell into the Nursery industry 
when they announced a new and unheard 
policy of service for its customers. They an- 
nounced a guarantee given in writing, so 











CHASE STORAGE AND PACKING BUILDINGS 


From these large. modern storage 


trees and 


and packing building all 
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LEWIS CHASE 


broad and liberal in its meaning that others 
in the field stood aghast and wondered how 
they dared do such a thing. The guarantee 
given in writing assured every purchaser of 
Chase trees and plants a free replacement 
if their stock failed to grow for any reason. 

Confidence in the quality of its stock, 
backed by so liberal a guarantee, proved a 
boon. The Chase sales force, which by this 
time had grown to enormous proportions, 
found the new policy of great help in further 
instilling into the minds of the buying pub- 
lic that Chase grown trees and plants could 
be depended upon to produce results. Asa 
consequence the sales volume increased 
rapidly. The company continued to prosper 
and from time to time new and larger quar- 
ters were required to house the increasing 
number of employees. Larger packing and 
shipping buildings were added. The acreage 
of its Nursery farms was increased. Con- 
fidence in Chase grown stock had become a 
matter of course with the buying public. 

One might say that by now the firm had 
reached the apex of perfection in the indus- 
try. But still the company continued to add 
trequent improvements to its methods, ever 
keeping in mind the ideals and principles 
upon which the business was founded in 
1857. Then came the strongest guarantee 
any Nursery could give. A guarantee in 
writing, added to the already popular guar- 
antee of free replacement, that was nothing 
short of an absolute warranty that every 
tree and plant it shipped would be true to 
name, and backed by the company’s assets 
of more than a million dollars. Nowhere 
else in the industry, as far as is known, are 
there guarantees to be found so strong and 
liberal. 

And now, as the company commemorates 
its 150th semi-annual shipping season and 
its 75th year in business, it feels that it 
feels that it should pause to commend the 
loyalty and efforts of its representatives who 
have played so important a part in building 
the success of the company. A chain is as 
strong as its weakest link. So it is in busi- 
ness. A good foundation of principles gets 
nowhere without the co-operation of the men 
in the field. To those men goes a goodly 
share of the credit for the growth and suc- 
cess of the business. 


— 


Stock Moving North and South 

While big Nurseries in Alabama (Hunts- 
ville Wholesale and Chase Nurseries) and 
Texas (Verhalen Nurseries) were moving 
carloads of stock to northern distributing 
points last month, big Nurseries (C. R. Burr 
Nurseries in New England and others at 
other northern points) were shipping car- 
loads to distributors in the South. Many 
deliveries will be made by truck this month 
to points less distant. 
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Garden Maintenance—By H. Stuart Ort- 
loff and Henry B. Raymore, Landscape 
Architects. Cloth, large 8 vo., pp. 302, eight 
full page half-tone engravings, 21 line dia- 
grams, fully indexed. Postpaid: $2.50. Roch- 
ester, N. Y.; American Fruits Pubg. Co. 

Here is a book on gardening that ” out of 
the ordinary. In a foreword Robert S. Lem- 
mon cays: “Our interest (in gardens) lies 
tco strongly in the ultimate surface display, 
to the ccmparative neglect of the essential 
roots and stalks without which no beauty of 
blossoms could exist. What we need, in our 
gardening literature as well as in our per- 
sonal attitude, is to place the spade and the 
rake, the soil and all the potentialities there- 
of, upon a far loftier pedestal. In the most 
literal sense of the words, we should become 
real dirt gardeners before we try to dis- 
course learnedly about color effects, for- 
mality, balance and the placement of accent 
points.” 

Just that needed long ago to have been 
said and so emphasized as to command at- 
tention. It is sage advice from an expert 
which is of high value both to the Nursery- 
man and the gardener, amateur or otherwise. 
It is well that one of the large crop of books 
on gardening produced of late has stressed 
this point. 

“Garden Maintenance” grew out of the 
many questions asked of the authors by 
those who have gardens and want specific 
help in caring for them. The authors are 
landscape architects who are also dirt gar- 
deners. In their introduction to this book 
they say: 

“Gardening is the least static of the fine 
arts. Landscape pictures, however lovely, 
cannot be left to themselves, else they will 
soon outgrow the intentions of their design- 
er, run rampant and lose all semblance to 
the original idea they were meant to ex- 
press. But this is no drawback, for as one 
gardens one has the opportunity of develop- 
ing loveliness, coming always nearer to the 
ultimate artistry of the design. In no other 
art is there such opportunity for continued 
refinement and perfecting.” 

Thus the reader has already sensed the 
trend of the author’s treatment of the sub- 
ject. It is the loving care of the garden, the 
joy of coping with conditions in the open 
air that is the kéynote of the book which, 
therefore, is rightly named; for the pleasure 
of the garden is the maintenance thereof. 

Every page of the book suggests if it does 
not disclose a different approach to a much 
discussed subject. As an indication of the 
effectiveness of the engravings, the titles of 
two of them are striking: “The Possibilities 
of Summer Planting’”—a picture taken in 
August, four weeks after work was begun on 
a garden for the late Glenn H. Curtis; and 
“Rock Gardens Are Built for Plants That 
Grow Among Rocks” showing how distinc- 
tive are the effects when a rock garden is 
constructed not for the sake of exhibiting 
the rock, but for the plants which grow 
among rocks and are happy in no other situ- 
ation. 


J. E. Fitzgerald, Fitzgerald’s Nursery, 
Stephenville, Tex., reports: “Business has 
been pretty good this year. Fruit trees 
have gone like hot cakes.”” Commenting on 
the front cover page advertisement of the 
February issues of this journal, Mr. Fitz- 
gerald says: “That picture of dispelling the 
old bird ‘Calamity’ created a lot of interest 
in our section. It was out of the usual. The 
man who drew it was a humdinger.” 
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All prices f. o. b. here. 


Strawberry Plants | 
of Quality | 


We Have a Full Line of Standard Varieties 


Per 1000 | 

1,000,000 Mastodon, to the trade........... $7.50 | 
1,000,000 Progressive ........sscccccocSeees 4.25 

2,000,000 New Blakemore.................. 3.00 | 

4 reser 2.25 | 
EE SEE oc od  ceuaenewanhannhees 2.50 


Great New Youngberry, a fine new Dewberry—fruits an inch 
long, come in right after strawberry crop. 125,000............ 25.00 

We have all kinds of stock you may want. 

SEND FOR TRADE LIST AT ONCE 











A. BAUER 


The Strawberry Plant Man 


Judsonia, Ark., Box No. 45 








LABELS FOR NURSERYMEN 
THE BENJAMIN CHASE COMPANY 


DERRY, N. H. 











A. E. WOHLERT, 


Japanese Roseflowering and Weeping 
Cherries, Flowering Crabs 


All Sizes 
Narberth, Pa. 








CHINESE ELM 


Home-Grown Chinese Elm seed, May 
delivery. Ask for Preliminary Price List 
Chinese Elm seedlings for fall delivery. 


HOME NURSERY CO. 


IF YOU plant 


Tennessee Natural Peach Seed 


Reliable and Dependable. 


you will not be sorry. 
6000 to 7000 


Write for prices on 1931 crop. 
seeds to the bushel (50lb.) 


Southern Nursery & Landscape Co. 








1¢ per cent off for cash. 
Hathaway’s Nursery, Madison, O. 








GRAPE VINES, BLACKBERRIES, 
SHADE TREES, SHRUBS, FLOWER- 
ING TREES, PEACH, PLUM, 
RASPBERRIES 
Write for Price List. 


WILLOWBEND NURSERY 
Mrs. E. M. BREWSTER & SONS 
Perry, Ohio Phone No. 20 








Richland, Washington Winchester, Tennessee 
CORNUS RUBRA_ | | NORWAY SPRUCE 
2 to S-ft. . $6.00 $ 50.00 SPECIMENS—18-24”, 2-3’, 3-4’ and up. 
: to —— B.. Ry Must dig. Low price. Make an offer. 
» gm our price list on trees and shrubs. WILL DELIVER within 25 miles 


THE E. H. BURSON NURSERY 
Clifton, N. Y. 








SEEDS 
HERBST BROTHERS, Inc. 


Agents for T. SAKATA & CO. 
92 Warren St. NEW YORK 





KINKADE GARDEN TRACTOR 


and Power Lawnmower 
A Practical, Proven Power Cultivator 
for Gardeners, Fruit Growers. Truckers, 
Florists. Nurserymen, Suburbanites, 
Country Estates and Poultrymen. Catalog 
Low Prices— Easy Terms Free 
AMERICAN FARM MACHINE COMPANY 
1089 33rd Ave.S.E., Minneapolis, Minn. 


ARBOR VITAE 


American and Pyramidal 
5-6 ft. 6-7 ft. 


New low prices. Car lot or less. 


BARNES & HUBER’S NURSERY 
R. F. D. 9, Sta. K., Cincinnati, Ohio 














New Philadelphias, Red Leaf Barberry, 
Kolwitzia, Spirea A. Waterer, Frobelli, 
Van Houtte, Hyd. Arborescens, Euony- 
mous Seiboldi, and Ibolium Privet, field 
grown, in all sizes of quality stock. 

WRITE FOR PRI 
R. H. MURPHEYS SONS 


Wholesale Nurserymen URBANA, OHIO 








. 
American Bulb Company 
mporters and Growers 
Dutch Bulbe Cannas, Tuberoses, Gladiolt, Hardy 
Lilies, Manetti, Lily of Valley, Spagnum Moss. 
Send For Free Catalogue. 
31-37 W. 27th St. 1335 W. Randolph St. 
New York City Chicago, Ii. 











HORTICULTURAL BOOKS 


When in need of one or more books on 
Nursery practice or horticulture in any 
phase, apply for list (158 books) and 
price quotations to: 

AMERICAN FRUITS PUBG. CO., INC 
P. O. Box 124, Rochester, N. Y. 











PIN OAK SEEDLINGS 


Now is the time to plant Pin Oak, while they 
are searce. The financial cloud will pass, so be 
ready for the bright days. 

I aleo have a surplus in Cortland, Black 
Twig, Delicious, Jonathan, Willow Twig, Grimes 
and Winesap apple. 


Arthur L. Norton, Clarksville, Mo. 
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Warning Against Stock Improperly Produced 


Plenty of Such Stock Being Offered Declares Prominent Concern—Caliper Ornamen- 
tal Trees in Good Demand—Wholesale Business Holding Well—Seasonal Drawback 


Painesville, O., March 25—Our retail 
business is not quite up to last year. The 
continued depression is having its effect. 
Easter week coming so early was also a 
drawback. Our wholesale is holding up 
very well at this writing. There seems to 
be plenty of stock in most all lines, except 
hybrid tea roses. 

Buyers should be cautious in ordering 
trees and shrubs that have not been culti- 
vated or trimmed for two or three years. 
There is plenty of this stock being offered. 
They are stunted and will not grow well 
when transplanted. Demand for caliper or- 
namental trees is very good. Prices do not 
seem to be so demoralized as last fall. 

As to the future, with fall elections com- 
ing on, with farmers’ commodities so low, 
with real estate dead, with world-wide de- 
pressions which affect America, we cannot 
see any flattering prospects for next year. 

The Storrs & Harrison Co., 
W. C. Harrison, Pres. & Gen. Mgr. 





Demoralized Price Conditions 
Cheshire, Conn., March 24—We do not 
look for normal business this year. Many 
people unemployed and very little work in 
factories in this section does not tend to 
make the Nursery business very rushing at 


this time. We do, however, look for a fair 
amount of retail business. Wholesale is 
not so hot. You can get rid of your stock 


if you want to practically give it away, or 
meet some of_the very foolish competitive 
prices in vogue around this neck 6f the 
woods. 

The only price on Nursery stock in whole- 
sale seems to be how badly does the person 
selling it need money. It is a deplorable 
state of affairs, but we believe it will be im- 
proved soon. 

Let us hope that business conditions will 
change and that there will be a little more 
sense used in pricing Nursery stock in the 
future. 

The North-Eastern Forestry Co. 
F. S. Baker, Manager 


WE OFFER 


AMPELOPSIS VEITCHI SEEDLINGS 
BARBERRY THUNBERGI SEEDLINGS 
PEACH TREES, Finished Stock 
Barberry Thunbergi, Finished Stock 


DAVID L. DUGAN, Perry, Ohio 


Special Plate Book 
80 COLORED PAGES 
Special Sample Price $1.50 
PROCESS COLOR PRINTING CO. 
Searle Bldg. ROCHESTER, N. Y. 


PRIVET and BERBERIS 
Splendid Stock 
Write for Special Quotations. 


LESTER C. LOVETT 
Milford Delaware 























Ornamental Shrubs 


Rhododendrons, Maximum and 
Catawbiense, Mountain Laurel, 
Hemlocks, Cedars, Azalea Mollis 
Prices on request 
JAMES BREWER, Butler, Tenn. 











In Florida Pecan Nursery 

Monticello, Fla., March 24—We have 
cleaned up mighty close this year consider- 
ing the conditions. We have practically 
nothing left except in the small grades of 
pecan trees which carry over to good ad- 
vantage. The carry-over trees are always 
nice and stocky the following season. 

On account of the condition of the 
farmers, we do not look for any improve- 
ment in demand for pecan trees next fall 
unless the farmers realize a little profit 
from the coming crop. 

Simpson Nursery Co., 
C. A. Simpson 


A $10,000 Exhibit 
One of the novelties of the Cleveland 
Flower Show last month was the sacred lily 
of India which looks more like an inverted 
mushroom. The bulb itself weighs 25 
pounds and the lily is 18 years old. At pres- 


ent it is only starting its blossom stalk 
which will probably reach seven feet in 
height. 


Rhododendrons and azalea plants from 
the Bobbink-Atkins Nurseries, Rutherford, 
N. J., valued at $10,000 gave color to the ex- 
hibit. Hydrangeas in heaven blue color 
fringed the lighted pool in the center of the 
arena, flanked on all sides by huge plots of 
blossoming tulips. 

On the stage, 30 varieties of Australian 
yellow acacia plants resembled rocket fire- 
works bursting against the sky. Garden 
Club exhibits of kitchen and back-door gar- 
dens lined either side of the downstairs 
hall. A striking specimeh of Cattleya was 
exhibited by Thomas Young Nurseries, 
Gates Mills, O. 

Sunglow Nurseries, Campville, Fla., 400 
acres, long specializing in pecan and sat- 
suma orange trees, will expand to general 
Nursery stock. Haymams Estates, Gaines- 
ville, Fla., have purchased 50% interest. 
J. H. Wylie is president. 


SHADE TREES 


Which have been properly root 
pruned and trained. 





Per 10 Peri 
Ash, White 6-8 > vrerer rT oy $ 5.00 $ 
OT ARS eS 6. 
Birch, Cutleaf Weeping 6-8 ft. .. 12 1 
8-10 ft. .. 15 1 
Birch, White 6-8 > alld wh aca % 7 
RC a 10. 


2-23 in. caliper .. 
Birch, Yellow 6-8 ft. 


ARAASS RARRRR SRRSSS 





00 
00 
50 00 
00 oe 
00 00 
50 00 
.00 00 

22.50 
5.00 00 
Ph cenween-0-< 8.00 00 
Catalpa Bungii 3-4 ft. eauiceue 3.50 00 
MEE 6<seneen 4.50 00 
= ™ Cf eee 5.50 00 
Elm, American, SE MS we ise o 6.50 .00 

1}- m we +. eed 

0-12 ft. 8.50 00 
Elm, Chinese 4-6 ft. .......... 5.00 .00 
~ 3 Re 7.50 00 
= sin a. aaa 10.00 .00 
ox = 14-2 in. caliper 15.00 125.00 
Japanese Flowering Cherry 3-4 ft. 10.00 00 
= “« «4-5 ft. 11.00 90.00 
es = - 5-7 ft. 15.00 125.00 
Weeping Cherry, 5-6 ft. 20.00 175.00 
Maple, Ashleaf 6-8 a cis auslen 225 20.00 
aa 3.00 25.00 
ad = te-12 ARS ee 4.50 35.00 
Maple, Norway DR: &ccee eke 10.00 90.00 
13-13 in. caliper 12.50 110.00 


“ “ 


14-12 in. caliper 25.00 


wd a 13-2 in. caliper . 35.00 

" - 2-23 in. caliper . 45.00 
Maple, Schwedlers ar 17.50 165.00 
8-10 ft. .... 20.00 185.00 
Maple Silver, 6-8 ft. .......... 3.00 20.00 
- en Pee Es evneont oa 3.50 25.00 
” ss 13-13 in. caliper .. 4.50 35.00 

oan on 14-2 in. caliper ... 7.50 
= “ 2-23 in. caliper ... 12.50 100.00 
Maple, Sugar 8-10 ft. ......... 12.50 100.00 
Poplar, Lombardy, OO Oe ...<- 2.50 15.00 
8-10 ft. .... 3.00 20.00 


Write for Complete "Wholesale Price List 
Titus Nursery Company 


Waynesboro, Virginia 











“A Question of Salvaging” 

Shenandoah, Ia., March 26—Regarding 
the spring trade I expect the less that is said 
about it the better it might be. The volume 
of business is fair but prices on most kinds 
of stock very low, many items selling below 
the cost of production. It is just a question 
of salvaging what we can out of a great deal 
of the stock this spring. 

We are hoping now that spring weather is 
here and that people will get the fever to 
plant and business will improve generally 
and all of us will have reason to be thankful 
at the close of the season that business is 
no worse. 

Stock appears to be plentiful enough in 
nearly all lines to go around and the supply 
such that it can be generally sold at low 
prices. 

In the ornamental line roses are selling 
best and I think most varieties are going to 
clean up in good shape. 

E. S. Welch, President 
Mount Arbor Nurseries 





Boston Flower Show—A $5,000 orchid, of 
which it is said there are only three plants 
in the world, was the chief attraction March 
12 at the Spring Flower Show of the Massa- 
chusetts Horticultural Society at Horticui- 
tural Hall, Boston, Mass., attracting the larg- 
est attendance in its history. 

The valuable orchid, called the Cymbi- 
dium Alexanderi Westonbirt variety, is the 
property of Mrs. Albert C. Burrage of Sea- 
home, Beverly, and was imported from Eng- 
land to be placed in her magnificent tropical 
jungle exhibit. It is a white orchid with a 
rose pink center. Littlefield & Wyman, N. 
Abington, Mass., won a second on carnations. 





Wages in the Nursery business should 
have been cut two years ago, says B. J. 
Manahan, Romeo, Mich. The industry has 
suffered from artificially high scales until 
very recent months, he adds. 


Rosa Multiflora Jap. Seedlings 
BEST UNDERSTOCK FOR ROSES 
2-4 mm. 
4-6 mm. 
6-8 mm. and over . 
Irish Juniper, 24- 3’ 
Irish Juniper, 12-18” 
YOUNGSTOWN NURSERIES 
ELLSWORTH, OHIO 


PEACH PITS 
OUR PITS COMPARE FAVORABLY 
WITH THE BEST 


HOGANSVILLE NURSERIES 
Hogansville, Georgia 




















STANDARD GARDEN TRACTOR ®, 
Plows ; 


A pewerful tractor for small farms. 
Gardeners, Florists, Nurseries, 
Fruit Crowes and Poultrymen. 








SEED FOR SALE 


OSAGE ORANGE HEDGE (Maclura au- 
rantiaca). I have ready for immediate ship- 
ment 70 Ibs. good, new crop seed, thorough- 
ly recleaned. Can furnish more if ordered 
promptly. RAY WICKLIFFE, Seneca, Kan. 


LIST OF 160 BOOKS Horticultural subjects 
covering . Greenhouse, Field, Ornamental 
and Frait Vines, 


Landseapi1 

Seven books on six books 
-— Yr on 
Fruits Pubg. Co., P. O. Box 124, 








. 








Say you saw it in “American Nurseryman” 
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Nursery Trade Bulletin 


Roberts Nurseries, Englewood, Colo., have 
been incorporated by the management of the 
Roberts Rose Co., John Roberts president. 








Grant Nursery Co., Columbia, Tenn., found- 
ed half a century ago by W. Y. C. Grant, 
and now operated by Miss Rebecca Grant, 
has opened a retail store in Columbia. 


“The Nursery business, while it could be 
better, is doing very well. We are expect- 
ing a good spring turnover.”—Alfred Taylor, 
Taylcr Bros. Nursery, Greenville, S. C. 


W. H. Wyman & Son, Bay State Nurseries, 
Nerth Abington, Mass., offered shrubs and 
plants to the value of $200 to the Hillside 
School, Marlboro, Mass., to replace loss in a 
recent fire. 

Walter A. Reubold, seesident Sunset Seed 
and Nursery Co., San Francisco, Cal., is 
telling property owners of his city of re- 
markable results of garden culture of the 
tuberous begonia. 





New Jcrse Nurserymen’s Association has 
awarded to the garden group of the Pater- 
son, N. J. Woman’s Club a Washington elm, 
which will be planted at Washington’s 
headquarters, Morristown, with suitable ded- 
ication ceremonies. 

Nurseryman Heads Pecan Assn. Merger— 
A. Clarke Snedeker, well-known pecan Nur- 
seryman, Waycross, Ga., is president of the 
recently merged Satilla and Florida Pecan 
Growers Cooperative Association. 





Contracts 10,500 Plants—State Roads Com- 
mission of Maryland has awarded to Liberty 
Heights Nursery, Randallstown, Md., con- 
tract for supplying 10,500 plants for beauti- 
fying Washington Boulevard, Baltimore to 
District Columbia. 


Canadian Horticultural Council, Ottawa, 
announces publication in cooperation with 
Dominicn Dept. Agr., of a landscape booklet 
of 85 pages “Beautifying the Home Grounds 
of Canada.” The booklet is for distribution 
widely at a small price. 


Earl May Opens Stores—Earl May, Earl 
E. May Seed and Nursery Co., and owner of 
Radio Station KMA,, Shenandoah, Ia., has 
cpened two stores in Omaha for the sale of 
general merchandise, as well as seeds and 
Nursery products. 

New York State 4-H forestry club mem- 
bers promise to break all previous 4-H tree 
planting records this spring when they plant 
1,250,000 forest trees, according to extension 
forester James E. Davis of the New York 
State College of Agriculture at Cornell Uni- 
versity. P 


The Speedy Corn Borer—In New London 
County, Conn, the descendents of the origi- 
nal corn borer which moved over the line 
from Rhode Island have multiplied into 
thousands. In 1928, the first survey, six 
borers were found for every 100 stalks of 
ecrn. Last summer this figure had jumped 
to an average of 80 for every 100 stalks 
The heaviest field infestation was 523 borers 
to the hundred, which occurred in the town 
of New London. Corn growers are asked to 
stop this tremendous increase by cleaning 
up their fields in control of the borer. 

Fire on March 8 destroyed a shed owned 
by Jackson Perkins Co., Newark, N. Y.— 
Somerset Rose Nursery, New Brunswick, N. 
J., last month prominently exhibited at east- 
ern flower shows the recently patented New 
Dawn climbing rose.—Wakefield Nursery, 
Long Beach, Cal., after eight years at one 
location has become the Seventh Street Nur- 
sery at Seventh and Prospect Avenues. Long 
Beach._-Wedding Nurseries, Twichel Tropi- 
cal Nursery and Gulfport Tropical Nurseries 
were exhibitors at a St. Petersburg, Fla., 
Flower Show last month.—Zook’s Palm Nur- 
sery, Palm Beach, Fla., had a striking ex- 
hibit of palms at last month’s Miami, Fia., 
Flower Show. 
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SEEDLINGS 


CLEAN COAST GROWN 


Carefully graded and packed so they 
will reach you in first class condition. 
Apple, French Crab and Domestic 


Cherry, Mahaleb and Mazzard 


Pear, French, Bartlett, and Winter Nelis 


Plum, Myrobolan 
Maple, Norway 


A very complete line of General Nur- 


sery Stock. Special attention is 
to the following: 

Azaleas, Altaclare, Hinodegiri, & 
Daphne, Cneorum and Odora 


invited 


Mollis. 


Cherry, Japan, Upright and Weeping 


Crabs and Thorn in variety. 


Roses, Portland grown, none better. 


Birch, Cutleaf Weeping, 1, 2, and 


3 year. 


Maple, Norway. Whips and Branched 


Tops. 


Our soil and climate with the thorough 


cultivation given produces a very 
ior root system on all our stocks. 
IT AND BE CONVINCED. 


s “PRY 


Portland Wholesale 
Nursery Company 


East Morrison at 23rd St. 


PORTLAND : : : OREGON 
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Send for Late List 


Showing 
Grade Count 
Howard Rose Co. 


HEMET, CALIFORNIA 














Card 1 1-4x3 in. 
NO WOOD STAKES 
TO PREPARE 
NO PAINT TO PEEL 


PERFECTION 
MARKERS 


Plant Stakes 
Nursery Markers 
Row Markers 
Plot Markers 
Plant Labels 
All made of galvanized steel. 
Last for years. Readily changed 
bye different markings. 
Sard is glass covered. 
Plant Stake help you mark your stock with 
certainty and economy. 


Let us 





Use Perfection Mark- 
ers and be absolutely )) 
certain! Peta tcot = Be 


A trial will prove their & 
worth. 

_ Write for Qesiinien 

literature and remarkably L oe 
low prices. . 





ae Ber 


S-W SUPPLY CO. Nursery-Plot-Row-Markers 
Girard, Kansas Card 2 1-2x41-2 inches 





FOR YOUR CONVENIENCE 
Phone Normal 5832 


for 


ROSES—SHRUBS 
EVERGREENS 


Verhalen Nursery Co. 
P. O. Box 3 
Normal, Ill. 

Max C. Gould George F. Verhalen 














Buxus sempervirens and 
B. suffruticosa at reasonable 
prices. Quantity production; 
selected and graded plants 
shipped on each order. 

Write today for new list of 


sizes and prices. 


Canterbury Nurseries, Inc. 
Box A, Easton, Md. 





Moxwood 








MUGHO PINE 


OUR SPECIALTY 


optices as follows: Less 10°% Discount 


Per10 Per 100 

to12” si ali es $6.00 $ 45.00 
Pn isnedes o- Van 55.00 
ET iss oid os wed 10.00 85.00 
eee «(Sue -- 13.80 110.00 
DT tbionseedn 16.00 135.00 
SEE Gan ae 6ieu 18.50 160.00 

23-3’ .......... 27.80 240.00 

adie 40. 


00 350.00 
B. & B. Boxing free for cash with 
Also a complete line of Evergreens. 
Price List. 


Per 1000 
$ 400.00 
500.00 
750.00 


2250.00 


order. 
Send for 


FAIRVIEW EVERGREEN NURSERIES 


FAIRVIEW, ERIE CO., PA. 


RFFS NURSERY 
Small Fruit Plants 
AG, Shrubs— Everg: eens 
And Lining Out Stock 
Grown in the Heart of Ohio 
Send for Complete Wholesale Price List 


W. N. SCARFF’S SONS 


NEW CARLISLE, OHIO 


















Waterlilies & Fancy 


Fish 


SEND FOR WHOLESALE LIST 
Buskirk’s Independence Nurseries Co. 


INDEPENDENCE, OHIO 


WESTCOTT NURSERY CO. 
Falls Church, Va. 


400 Acres of 
EVERGREENS, SHRUBS, TREES 


Write for Price List 














tings, Transplants 





7,000,000 EVERGREENS 
Lining Out and mooted Cut- 


Speci- 


and 
mens up to 10 ft. Rock Garden 
plants in 200 varieties. Hardy 
outdoor Ferns in 20 varieties. 
Our trade list will interest you. 


FERNDALE NURS*R Y 


Ludvig Mosbaek, Askov Minn. 


GRAPE VINES 
CURRANTS, GOOSEBERRIES 
Specializing in the growing of these items 

for forty-one years. WE KNOW HOW. Let us 
quote on your requirements. 
The F. E. Schifferli & Son Nurseries 

FREDONIA, N. Y. 

















The Outdoor Living Room 


A Book for Every Home Owner 
By L. W. Ramsey and C. H. Lawrence 


A Guide for Nurserymen 
Large 8vo., PP. 120, Illustrated 


Postpaid: 


AMERICAN FRUITS PUBG. CO. 
Box 124 Rochester, N. Y. 


SPECIALTIES—Small Fruit Plants 


Grape Vines, Currant, Gooseberry, Red 
and Black Raspberry suckers and Trans. 
Strawberry, Rhubarb, Asparagus 


L. J. Rambo’s Wholesale Nursery 


Bridgman, Michigan 














BRISTOL’S TREES 


Northern-grown, Hardy Evergreens 
Forest and Ornamental! Stock, 
especially Red Pine 


H. R. BRISTOL, Platteburg, N. Y. 
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Unusual Interest By Prospective Buyers Noted 


Belief That Present Conditions Are Removing Lot of Surplus—In Few Months There 
May Really Be Shortage in Many Lines and Higher Prices 


Bridgeport, Ind., March 22—-We do not 
think we have seen more interest by pros- 
pective buyers of Nursery stock than has 
been manifest this spring. We, however, 
are not looking for a very large business, 
as the orders will be small and we believe 
the season will be short. 

We were just started in the shipping sea- 
son when this cold weather came on and is 
still with us. We believe the present con- 
ditions are removing a lot of the surplus 
and in a few more months, with the in- 
terest that seems to be manifest now with 
buyers there will really be a shortage in 
many lines, with prices materially increased. 

C. M. Hobbs & Sons, Inc. 


Garden Prize Celebrations 

Public recognition of the high honors con- 
ferred by the Nursery Industry on deserving 
home grounds planters who were adjudged 
National Yard & Garden Contest winners is 
shown by the big victory celebration held re- 
cently in various communities throughout 
the United States. 

Gov. Franklin D. Roosevelt of New York 
State was scheduled to present the Nursery- 
men’s prize at another of these victory meet- 
ings to be held in Poughkeepsie. In the 
three national competitions held since the 
Nurserymen’s Campaign was inaugurated, 
New York gardens have won more prizes 
than those of any other state. 

J. A. Armstrong, Armstrdong Nurseries, 
Ontario, Cal., represented the Nurserymen’s 
National Publicity Campaign at the big pub- 
lic celebration in Pomona to commemorate 
the winning by Mrs. Charles A. Emery of 
first prize in the National Yard & Garden 
Contest. It was Armstrong Nurseries stock 
which won the prize for the Pomona home 
gardener. Mrs. Emery, he wrote the Yard & 
yarden Contest division, is a good customer 
of his. The same is true of the Pomona Con- 
test Chairman, Mrs. F. P. Firey, who direct- 
ed that campaign. 

The Nurserymen’s prize, an ornamental 
stone garden bench, was formally presented 
to Mrs. Emery by Lt. Gov. Frank F. Merriam. 
California people considered it a high honor 
to win the Yard & Garden Contest, as is in- 
dicated by the presence on the stage of 
Mayor Charles C. McKey and members of 
the City Council of Pomona; Mrs. Leonard 
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B. Slosson, Los Angeles, President of the 
California Federation of Garden Clubs; Gor- 
don Whitnall, Los Angeles City Planner, J. 
M. Paige, President Pomona City Garden 
Club, E. W. Rickenberg, President of the 
Chamber of Commerce. 

Another big municipal celebration was 
held in the Spokane, Wash., Chamber of 
Commerce to commemorate the winning of 
a second major prize in the National Con- 
test by the beautifully planted home grounds 
of Miss Julia E. Laurance. 

Newspaper and magazine stories on the 
National Contest winners published this 
year more extensively than ever before, are 
undoubtedly increasing public interest in 
trees, shrubs and flowers. 


Cooperative Advertising 

Following Michigan Nursery concerns 
joined in signing an advertisement in the 
Detroit News Sunday, March 20: Monroe 
Nursery, Monroe; A. J. Stahelin, Detroit; 
Pontiac Nursery, Romeo; Coryell Nursery, 
Birmingham; Aldrich Nursery, Farmington; 
Greening Nursery, Monroe. 

The double column advertisement dis- 
played the following with cuts: “Strong Vig- 
orous Plants, Trees, Shrubs. Buy direct 
frcm producers and be assured of receiving 
fresh, healthy plants. Visit the show 
grounds of the firms listed below, discuss 
your plans and make your selections. In- 
sist Upon Healthy, Home-Grown Nursery 
Plants.” The concerns named have offices 
in or comparatively near Detroit. 











New York Flower Show Winners—Among 
the large gardens the gold medal of the man- 
agement was awarded equally to Kotmiller, 


Inc., of New York, Bobbink and Atkins, 
Rutherford, N. J., and John T. Scheepers, 
New York. Bobbink and Atkins also re- 


ceived first prize of $300 for foundation 
planting, while the $500 prize for the bes* 
rock garden went to the Mayfair Nurseries, 
Bergenfield, N. J. The large display of Kos 
ter & Co., Bridgeton, N. J., won a first prize 
of $1,000 in a close competition with Bob- 
bink and Atkins for the best garden of rho- 
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dodendrons and hardy azaleas. The prize of 
$300 for the best suburban planting of a plot 
100 by 150 feet was awarded to Meadow 
Brook Nurseries, Inc., Norwood, N. J. 

There were 350 competitive entries and a 
prize list totaling $40,000. 


Oregon’s Bulb Embargo Stand 

Oregon Nurserymen’s Association went on 
record as opposed to any change in the pres- 
ent embargo on foreign bulbs and Nursery 
products, after discussion of the situation at 
the March 9 meeting in Portland. William 
A. Aird, attending the Washington, D. C., 
conference on removing the embargo, was 
authorized to represent the Oregon Nursery- 
men. A large part of the bulb and Nursery 
stock sold in the United States is produced 
in the Northwest, so the Nurserymen and 
bulb men of Oregon are concerned. Though 
removal of the quarantine by the national 
government might not prevent a similar 
quarantine under state regulations, the gen- 
eral effect would be bad. C. A. Tonneson, 
Tacoma, secretary Pacific Coast Nursery- 
men’s Association, was in Portland for the 
meeting. He said: “It would be the height 
ef folly to lift the national embargo at this 
time. Believe it would flood the country 
with European stock, including seedlings, 
reses and other Nursery products.” Max 
Horand, of the Parkrose Nursery, and Ray 
Simpson, of Lewis & Simpson, were appoint- 
ed on a committee of Northwest Nursery- 
men to work out a growing schedule in pro- 
portion to market demands. 


Michigan State Competitors—Complaint 
is made by the Michigan Nurserymen’s Asso- 
ciation that the Michigan State College has 
been reselling trees to private customers for 
windbreaks and Christmas trees; also that 
competition with commercial Nurserymen 
results from pooling of orders for trees for 
farmers, by county agents. 

A 24-page booklet “a been prepared by 
Standardized Nursery Service, Portland, 
Me., for use in quantity by Nurserymen in 
interesting property owners to plant Nur- 
sery stock. It describes planting material 
and pictures numerous garden scenes. Blank 
space on the back cover affords room for a 
Nurseryman’s business card. 





Henry Wild, Wild’s Nursery, Post Road, 
near Norwalk, Conn., March 9 aroused much 
interest in gardening by his address to the 
Norwalk Garden Club. 
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In Nursery Rows 


Chain Store Prob'em—J. D. Meriwether, 
chief of the Nursery Bureau, California 
Dept. Agr.. proposes to call this summer a 
meeting of Nurserymen and others inter- 
ested to consider action looking to a legis- 
lative measure bearing upon the sale of 
Nursery stock by chain and department 
stores. At present any number of stores in 
California may sell Nursery stock at all their 
branches by procuring a single license. 





Arkansas Plant Board—Many complaints 
are being received by the Arkansas Plant 
Board regarding the sale of plants by per- 
sens end firms not licensed by the state, 
says Paul H. Millar, chief inspector for the 
Plant Board. Steps will be taken to stop 
such operations. No inspection tag or li- 
cense will be required for the sale or trans- 
portation of bulbs, roots, greenhouse plants 
and woods-grown trees. 

Spruce Gall Aphid—For the Nurseryman 
with large plantings, certain sprays will give 
gocd results. especially in the spring, says 
Dr. Gambrell. Details about these sprays 
and additional information on the spruce 
aphid and other insect pests of ornamentals 
may be obtained by addressing inquiries to 
Dr. F. L. Gambrell, entomologist at the State 
Experiment Station, Geneva, N. Y., who is 
making a special study of the insect pests of 
ornamentals and their control. 

“In no way should the development of new 
varieties and the introduction of new forms 
be checked,” says Prof. J. P. Porter, Cornell 
University. “As a matter of fact, there is a 
great opportunity for progress along this 
line. But most of this experimenting had 
best be done by individuals devoted to this 
type of work rather than by the etsablished 
Nurseries. The operating firms might then 
bid for or purchase outright the new plants. 
There is a pressing need for a superior line 
of dwarf and semi-dwarf fruits that will be 
practical for use on the smaller properties.” 





Root Knot Control—In connection with 
the important report by E. A. Siegler, path- 
ologist U. S. Dept. Agr., Washington, D. C., 
published on page 66 of the Feb. 1 issue of 
American Nurseryman, showing that the 
crown gall problem still confronts the trade, 
it is of interest to note results in control of 
root knot. Comparative tests in grafting 
methods show that grafts wrapped with 
Johnson’s Nurseryman’s Tape resulted in 
lowest percentage of root knot and that the 
tape definitely decreased root knot on apple 
Nursery stock. 

Consignment Selling—From time to time 
there are suggestions of advantages in con- 
signment selling.’ The subject has been 
given special attention by the vigilance com~ 
mittee of the New Jersey Nurserymen’s 
Association which at the recent annual 
meeting presented recommendation, prompt- 
ly adopted, that consignment selling is des- 
tructive and providing that an association 
member practicing it shall be subject to sus- 
pension or expulsion from membership. 


Places For Shade Trees—In_ selecting 
shade trees for the home, says George C. 
Roeding, Jr., Niles, Cal., a safe rule to fol- 
low is to plant deciduous trees nearest the 
house and evergreen trees at a distance. 
The deciduous trees will give you shade in 
summer when it is needed and since they 
lose their leaves in autumn, they will allow 
you to receive the benefit of winter sunshine. 


County Competitive Sales—Whether Tu- 
lare County intends to enter the Nursery 
business in competition with private firms 
was discussed before the board of super- 
visors March 7 in Visalia, Cal., by a group of 
Nurserymen headed by R. M. Riesner, but 
no action was taken. It was stated that the 
county is legally allowed to sell at a profit, 
and it was suggested that the county author- 
ize a sale each November, wheu surplus 
stock would be disposed of at cost. The 
county has a surplus of trees and shrubs be- 
cause of a cut in the budget which made it 
necessary to curtail planting, according to 
George Anderson, county park superintend- 
nt. 
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The Planting Public Is Well Informed and Eager 


Nursery Trade Must Hurry to Organize on Modern Lines to Reap Impending Rewards 


—Where’s the Code of Ethics—Sales Warning—When the A. A. N. Awakes 
By Walter E. Campbell, Piedmont Gardens, Greensboro, N. C. 


“There is a tide in the affairs of men 

Which, taken at the flood, leads on to fortune; 
Omitted, all the voyage of their life 

Is bound in shallows and in miseries. 

On such a full sea are we now afloat; 

And we must take the current when it serves 


Or lose our venture.” 


peare is especially applicable to the 

Nurserymen of today. The future of 
the Nurseryman depends entirely on his 
ability to realize his opportunity and grasp 
it at the flood tide. The great impetus 
which the garden club movement has gained 
during the last few years has created either 
a flood tide on which every up and coming 
Nurseryman may ride to success or a vortex 
which will sink careless and indifferent 
growers. 

Public Is Informed—The potential buyer 
of plants has been reading horticultural 
magazines, books on gardening, and all 
kinds of instructive garden literature. He 
is becoming plant conscious and is demand- 
ing landscape composition and competent 
planting service. Gardeners are no longer 
content to take the advice of a plant sales- 
man, utterly ignorant of the product he is 
selling and whose recommendations are in- 
fluenced only by the amount of the com- 
mission he is to receive from the order. 
They are not perfunctorily placing orders 
for just a few shrubs, evergreens, and 
perennials because it is popular to plant, 
but they have definite ideas in mind. They 
are learning that every tree and shrub must 
have a well-defined meaning in the land- 
scape scheme and what ‘ought to be planted 
in a perennial border to give succession in 
flowering period and a rotation of blos- 
soms which will develop a complementary 
color scheme throughout the season. 

The Salesman of the Future—The agency 
business will continue to decline. The 
familiar ad, “‘Salesmen wanted, no exper- 
ience necessary,”’ no longer applies to the 
Nursery business. The successful salesman 
of the future will be a trained salesman of 
the highest type who is equipped to give 
sound advice based on landscape principles. 
He must know soils, understand the princi- 
ples of reconditioning them, have an intelli- 
gent idea of fertilizer formulas and their 
uses; know something of the influence of 
environment on plants and know the char- 
acter, habits, and requirements of the plants 
he recommends. He must be able to speak 
in a forceful and intelligent manner before 
garden clubs and civic organizations. In 
short, he must be a well-informed and con- 
scientious horticultural advisor to his com- 
munity. 

Two Sales Methods——An intimate asso- 
ciation with potential buyers of the future 
through numerous garden club talks made 
during the last three or four years has led 
me to realize that great possibilities are 
opening for two entirely different methods 
of conducting sales; viz., mail order and 
sales on the grounds. In both methods first 
contacts would naturally have to be es- 
tablished through catchy advertisements in 
horticultural publications and by descriptive 
literature sent out direct by mail. 

Increasing Cash Sales—As to the possi- 
bility of increasing cash sales on the 
grounds, an inning has at last come to the 


T veo immortal quotation from Shakes- 


smaller organization which has equipped it- 
self to handle retail trade on its own prem- 
ises and intelligently advise customers who 
are drawn to it for planting material and 
planting advice. And this tendency is to a 
large extent just an echo of modern mer- 
chandising. The merchant increases sales 
by the power of concrete suggestion with 
dressed dummies and other methods of dis- 
play in his show windows. The Nursery- 
man must also offer suggestions by display- 
ing his plants, not in bed and Nursery row, 
but as perennial border, rock garden, bog 
garden and well-worked-out examples of 
landscape composition, displayed around his 
own residence, office, and other buildings. 
In both the mail order and ground sales 
business the main bulk of sales, however, 
will come through repeat orders and new 
customers influenced by old satisfied ones. 
There is no advertising power equal to the 
influence of a satisfied customer. 


Three Outstanding Nurserymen—Recent- 
ly I attended a garden club lecture at a 
country club in a southern city. The 
speaker was a practic4l gardener, known 
for her success in developing her own 
grounds. Before a company of more than 
five hundred enthusiastic gardeners, all 
purchasers of plants, she singled out the 
names of three Nurserymen in the United 
States who could be depended upon to sup- 
ply high quality perennials and concluded 
her comment by saying: “You will find 
them a little higher in price, but price must 
not be considered when quality and the re- 
liability of the firm are so important.” My 
congratulations to these three firms who 
have spent years in building up their repu- 
tations. 

A Warning—The Nurseryman who per- 
sists in selling the chain store and the de- 
partment store is a Judas in the organiza- 
tion. He admits an inferiority complex and 
that he is not merchant enough to put his 
wares before the public in an attractive way, 
but must resort to the despicable practice 
of price-cutting to attract customers. The 
wholesaler who thinks he can sell through 
a subsidiary, load up the five and ten cent 
stores and chain stores and then sell to re- 
putable Nurserymen in the same territory 
will soon find himself boycotted by the 
trade. 

What has become of the code of ethics 
that was so flaunted at the Detroit conven- 
tion in 1922? 

When the A. A. N. Awakes—Chain store 
and department store sales will continue to 
some extent, but when the American Asso- 
ciation of Nurserymen to a man rises in 
indignation against unfair practices and re- 
quires that every package of plants sold 
through department stores shall bear the 
tag of the grower, boot-legging and racke- 
teering in plants will to a large extent be 
discontinued, and the Nursery business will 
be put on a higher plane where the Nursery- 
man can enjoy the benefits of fair profit 
derived from stock of a high quality, care- 


fully grown, true to name and marketed in 
a business-like manner. 

The Well Informed Are Secure—In all 
seriousness, I do not feel that the business 
of the well-informed and square-dealing 
Nurseryman will ever be seriously or per- 
manently jeopardized by store competition. 

Heated buildings are ruinous to plants 
and department store clerks are not trained 
to sell plants or competent to give planting 
information. Consequently, most purchases 
will result in sore disappointment and dis- 
satisfaction. 


Independent Publicity 
Successful Campaign Conducted by South- 
ern Nurserymen’s Asssociation 

The recent publicity campaign conducted 
by the association was the prime topic of 
consideration at last month’s meeting of the 
Southern California Nurserymen’s Associa- 
tion at which these officers were elected: 
President, Harry Johnson, Johnson’s Water 
Gardens, Hynes, Cal.; vice-pres., Art 
Kruckeberg, Kruckeberg Press, Los Angeles; 
secy.-treas., Charles Keiter; directors, H. J. 
Scherer, San Pedro Ranch Nursery, Comp- 
ton, and Jess Watt, Armstrong’s Nurseries, 
Ontario; retiring President Thomas Ed- 
wards holding over as director. 

The publicity campaign has been financed 
by subscriptions from member Nurseries 
and consists of a four-inch advertisement in 
the Farm and Garden Section of the Los 
Angeles Sunday Times, featuring “Certified 
Nursery Stock” and offering pamphlets 
without cost or obligation on the following 
subjects: Planting and Fertilizing, Pruning 
and Spraying, Ornamentals, Planting and 
Care of Fruit Trees, Waterlilies, Cactus and 
Succulents and Annuals, all of which have 
been written and edited by practical Nur- 
serymen. The reader checks the pamphlets 
he wishes and mails the coupon to the 
office of the secretary. 

The requested material is mailed out to 
the coupon address, by the secretary, to- 
gether with an additional folder on the Ob- 
jects and Aims of the Association, listing on 
the back of that folder the members of the 
Southern California Nurserymen’s Associa- 
tion. The name of the prospect is then 
mailed to the member Nursery nearest to 
him, and the Nursery follows the folders up 
within a few days with a short letter men- 
tioning the fact that this is his nearest mem- 
ber Nursery and inviting him to visit the 
Nursery to see some particular feature. In 
outlining the plan, Paul Slater says in 
Western Florist: “All advertisements and 
propaganda of the association bear the cir- 
cular seal of the association, the center of 
which reads: “Certified Nursery Products 
Member.” Large replicas of this seal are 
exhibited in the Nurseries and on the trucks. 
Southern California newspapers have been 
generous in commenting on the program in 
their editorial columns. 

“The fact that over 400 inquiries have 
been received from only three insertions of 
the ad, with ten or fifteen more being re- 
ceived daily, indicates that the program will 


be extended beyond the three-months’ period 
originally scheduled. An additional folder 


will be prepared outlining plans for sum- 
mer planting, in order to stimulate trade 
during summer months.” 


April 1, 1932 


AMERICAN NURSERYMAN 


151 


Noteworthy Process In Merchandising Stock 


By Which It is Declared Rose Bushes May Be Preserved in Market Places Indefinitely— 
Six Weeks Life Even In High Temperature—Plans 


Much attention throughout New England, 
and indeed cver a much wider territory, has 
been given to the patented process, “Seal 
Kraft,” by which Clarence Ellsworth Wil- 
son, president of C. E. Wilson & Co., Man- 
chester, Conn., rose bushes for 
long or short handling during 
mcrehandising. In a recent description of 
the method it is stated that prior to the 
spring of 1931 an unwrapped rose bush 
could be kept under store conditions for only 
four days without dying; that now, provid- 
ing the temperature is between 35 and 40 
degrees, a rose bush can be preserved in a 
place indefinitely, Mr. Wilson be- 
lieves. Even the store, where the 
bush has been placed for sales purposes, has 
a temperature of 70 to 80 degrees, the bush 
dipped in this special coating fluid will live 
for at least six weeks. 

From the Nurseryman’s as well as the 
dealer’s and the planter’s point of view, 
there are advantages from this process, as 
now the Nurseryman can more readily dis- 
pose of his surplus stock at a profit and the 
planter shculd be able to purchase rose 
bushes at a much lower price. 

Mr. Wilson’s patent was granted Dec. 29, 
1931. Under this new method the rose bush 
is taken from the Nursery when it is two 
years old. Capillary roots are broken off 
during this uprooting process and under the 
old method many bushes died before they 
could be transplanted. Now this patented 
coating process preserves the sap which fur- 
nishes food for the bush, even though the 
bush may be reposing on a store shelf. 
When the rose bush is freshly dug the roots, 
with the soil still clinging to them, are 
carefully encased in a covering of damp 
moss and peat. Tar paper is then wrapped 
about the moss which in turn is covered 
with a specially prepared paper. This 
forms the final protective layer for the 
roots. The stalks and mouth of the roots 
are then dipped into a vat of Mr. Wilson’s 
preservative fluid and the rose bush is ready 
for the market. - 

Mr. Wilson plans to license the use of the 
“Seal Kraft” process to other Nurserymen, 
accecmpanying each license with a code of 
ethics requiring maintenance of a standard 
of business rules regarding the use of true 
seedlings and budded bushes. Mr. Wilson 


preserves 
periods of 


market 
when 





CLARENCE E. WILSON, 


Manchester, Conn. 


believes his licensed process along with his 
standard code of ethics will do much toward 
stamping out fraudulent Nursery schemes 

This special coating process can be ap- 
plied to the preservation of evergreens dur- 
ing marketing time. Under the new process, 
carloads of rose bushes are shipped from the 
Wilson Nurseries in Manchester to states 
east of the Mississippi River. Shipments of 
cecated rose bushes have been made to Span- 
ish America, the British Isles, Continental 
Europe and the East Indies. 

Commenting on Mr. Wilson’s activity the 
Hartford, Conn., Courant said recently: 
“Prior to Mr. Wilson’s discovery Nursery- 
men were in the habit of dumping surplus 
rose bushes at the end of the season. Un.- 
der the present method, the Nurseryman can 
store his surplus bushes for next year's 
trade. This new process has in reality 
ctabilized this Nurseryman’s product so that 
an even price range can be found for the 
rese bush. Mr. Wilson and his associates 
feel sure this new method of marketing 
reses will result in an increased number of 
rose gardens. It is taking the unscrupulous 
business methods out of the Nursery trade 
and placing the Nurseryman’s products up- 
on a standard of excellency.” 


Corliss Brothers, Inc., Mrs. William D., 
president; Clifford D., vice-pres.; Howard 
F., treas., Gloucester, Mass., Nurserymen 
and landscape architects, have broken 
ground for a large greenhouse. The Cor- 
lisses have engaged Alfred Meteiver as fore- 
man of their Nursery. He was for the last 
nine years foreman with the Bay State Nur- 


series. Kirk Corliss will be superintendent, 
assisted by Lincoln Corliss. They are 
specializing in‘ delphinium of which they 


have 30 varieties. Howard F. Corliss, son. of 
the late William D. Corliss, is general man- 
ager, has charge of landscape work 


Obituary 


Taylor, city assessor of Roch- 
ester, N. Y., for 17 years and at one time 
connected with Chase Brothers Co., Nur- 
serymen, Rochester, died March 14. 





George S 


J. C. Murphy, for the last 15 years man- 
ager of the Pennsylvania Nursery Co., Gir- 
ard, Pa., died March 10, of pneumonia. He 
had a wide acquaintance in the Nursery 
trade, was a frequent attendant at the trade 
eenventions. He was vice-president of the 
First National Bank of Girard. 





Frederick W. Price, Rochester, N. Y., who 
since 1917 had been in the Nursery business 
first with James Vick’s Sons and for the last 
four years with the Woodlawn Nurseries, 
died March 22, aged 43. He was born in 
Henzada, Burma where his parents made 
distinguished records as Baptist mission- 
arics. He had been a student of the Uni- 
versity of Rochester, a member of the Al- 
pha Delta Phi fraternity. 


Olive M. Crosby 
Oliver M. Crosby, formerly of Danbury, 
Conn., died last month at the Pinellas 
County home in Florida, where he had been 
living several months. Mr. Crosby was one 


of the outstanding figures in Danbury in 
many ways from forty to fifty years 
ago. He conducted a large Nursery here, 


cne of the first enterprises of the kind at- 
tempted in this locality and was widely 
known as a speaker and lecturer. He went 
to Florida in 1889, and was one of the first 
Danburnians to establish a winter home in 
that state. He founded the town of Avon 
Park in Florida. 
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4 Nurseries—1,000 acres 
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ready to ship! 24 hour 
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Taking out the Competition 























E> SIZZLING HEAT—and the cool-run- 
ce ning High-Clearance “Caterpillar” 
trots up and down the evergreen rows 


: es at second speed with the push-type 


cultivator. Removes weed competition 


‘" at the rate of four acres hourly— 
aj makes 15 gallons of gasoline work 
O marvels at saving hours and dollars. 

A big work capacity to get things 


done when the time is ideally right is 
only one of the big advantages the 
“Caterpillar” Tractor offers the nurs- 
eryman. The all-soil, all-season trac- 
tion of its broad tracks—the sturdy 
dependability of its heat-treated steels 
—its quick, deft nimbleness to handle 
heavy loads in narrow quarters— 
these things combine to recommend it 
for an unusual range of nursery jobs 
and conditions. And there’s a correct 
_ size of “Caterpillar” track-type Tractor 
to fit your enterprise! 





Sete Sot, Bae SS CATERPILLAR 
(There's a “Caterpii * Dealer Near You N1-4 


Please send me information regarding the use of “Caterpillar” Tractors in nurseries. REG. U. S. PAT. OFF. 
Address 





Name 


aun diene indicate your specialty, such as bulb, ornamental, fruit, etc., for _ Ke A C T O R 


specific information. 
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To Make America More Beautiful and Fruitful 
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Shall the American Association Be Divided? 


National Organization Desirable and Necessary to Best Interests of the Industry— 
Strengthen Sectional Associations—Says E. H. Hilborn, President A. A. N. 


The proposal of Mr. Needham, president 
of the Pennsylvania Association, that we es- 
tablish five Nursery zones, has served a 
good purpose in directing the attention to 
the structure of the A. A. N. If it results in 
any adjustments that might make the A. A. 
N. more responsive to the sectional needs, 
it will certainly do the industry a good turn. 


Certain it is that there are sectional prob- 
lems which Mr. Needham has very nicely 
stated and these problems might well be 
threshed out in sectional meetings so that 
the united judgment of the Nurserymen of 
that section as well as a clear cut program 
can be brought to the national organization 
for its consideration and support. Those 
problems that are only sectional and do not 
require too big an effort can well be handled 
by sectional or zone groups. Unfortunately, 
most of our important worries and threats 
are so big that even our national Association 
is often put to test to cope with them. Mr. 
Harlan Kelsey with his usual clear vision 
very aptly said, “I think that a strong cen- 
tral organization is really desirable and 
necessary for the best interests of the Nur- 
sery business as a whole in this country.” 


These are times when no industry is safe 
but threats against its very existence may 
and do appear. Our nation seems to have 
lost its poise in the matter of protecting 
the rights of private industry to which our 
country is supposed to be dedicated. Horti- 
cultural Boards, state and national ento- 
mologists and foresters, seem to be on a ram- 
page. Socialistic experiments if it serves 
some group’s purpose or fancy, can under- 
mine our industry quickly. We are attacked 
by unreasonable quarantines and undertak- 
ings. For example, under the Clark-McNary 
Act which pretended to be a measure of re- 
forestation, a joker gave the government 
funds to set up cheap Nurseries in every 
state and now county agents, supposed to 
help the farmers to do better farming, are 
acting as free salesmen to distribute govern- 
ment trees, and incidentally create dissatis- 
faction with established Nurseries. Only 
today a letter came from a school board in 
the state of Montana asking us to cancel an 
order because they could get the trees from 
the county agent. Railroads and express 
companies can quickly change tariffs and re- 
duce our business. And so it goes—no one 
knows where the lightning may strike next, 
the Eastern Nurserymen’s problem with the 
Japanese beetle one season, the Southern 
with the phony peach another and some 


other section may be hit next year. Most of 
our real worries are on a national scale. 
Against such danger anything less than a 
national organization is impotent. Our in- 
dustry is comparatively a small one. Good 
business safety insurance demands that we 
make the American Association of Nursery- 
men the strongest organization possible. 

Personally I am in favor of strong region- 
al associations. Why not strengthen these 
we already have? The Pacific Coast, the 
Eastern, the Southern, the Northern, the Il- 
linois (which is in effect regional), the New 
England, and others may well grow in 
strength. 

I have felt that most state Associations 
might well fuse with the stronger sectional 
ones. By holding group meetings at the 
time of the regional conventions the purely 
state matters could be cared for. The Min- 
nesota Nurserymen’s Association for ex- 
ample which threatens to weaken the North- 
ern will this year hold one day’s session be- 
fore the Northern meeting. There is a weak- 
ness in too many meetings. I am inclined 
to think that many state Associations could 
reduce their programs to group meetings at 
the time the larger sectional organization 
meets. There is an idea in Mr. Needham’s 
article that I like. The A. A. N. should se- 
cure the judgment and advice from each 
section. The officers of the A. A. N. would 
welcome that very thing. In a very interest- 
ing personal letter Mr. E. L. D. Seymour, edi- 
tor of the Florists Exchange, suggests that 
possibly our regional delegates which are 
now mostly a committee on nominations 
might well have more influence in shaping 
policies and programs. There is food for 
thought in the suggestion. We are all 
anxious that the American Association of 
Nurserymen be as broadly useful as it is 
humanly possible to make it. Has someone 
a bright idea? 


Orders Coming In Slowly 
Manchester, Conn., April 2—We are just 
getting into spring shipping and, as usual, 
are very busy. As far as immediate orders 
are concerned they are coming very slowly 
and we don’t know what to predict for the 
next season’s trade. 
C. R. Burr & Co., Inc. 
Cc. R. Burr 
Radio Broadcast Continued 
Following up the radio contacts made last 
year, A. A. N. Publicity Campaign head- 
quarters announces the newest publicity 
program. Over 200 stations have accepted 
the new series of four electrically trans- 
cribed talks on planning and planting the 
home grounds. Radio stations eagerly wel- 
comed these recordings last year and asked 
for more. A list of the stations using this 
material will be supplied campaign subscrib- 
ers wh omay wish to tie-up with local sta- 
tions in publicity activities. 


Lewis L. Spafford, formerly of Everton, 
Mo., is the new manager of the Falls City, 
Neb., Nursery. 


More Garden Contest Awards 

The “More Beautiful America contest” in 
which, for the past two years, 132 com- 
munities in forty different states have 
worked unceasingly, is now ended. Names 
of prize-winners are announced in the April 
issue of Better Homes and Gardens, which 
conducted the contest and offered $2,500 in 
cash prizes to civic groups or individuals 
doing the best work in civic beautification 
in the years 1930 and 1931. 

Awards were made largely upon the basis 
of good gardening and correct landscape 
design. The educational value of the pro- 
jects, not only in stimulating civic beautifi- 
cation, but in furnishing individual home 
owners with valuable examples of the pleas- 
ing use of flowers, trees and shrubs, was of 
foremost concern to the judges. 

The first prize went to the Topeka Hor- 
ticultural Society, Topeka, Kan., and Rein- 
isch rose gardens and rose test gardens de- 
veloped under the direction of Thomas F. 
Doran, with the cooperation of various 
civic groups and individuals. The Greenville 
Garden Club, Greenville, S. C., almost tied 
for first honors, its project being the beau- 
tification of four acres on one of the city’s 
main streets, McDaniel Avenue. A garden 
group was also responsible for the project 
which won third prize, the Iris Garden Club, 
Atlanta, Ga. West Boxford, Mass., a small 
New England village, received fourth prize 
for its church grounds, landscaped by the 
West Boxford Village Improvement Society. 
Ladies of the ieosient Presbyterian 
church, Birmingham, Ala., also landscaped 
their church grounds and received fifth 
prize. A plan which called for the makin 
over of the entire town of New Richmond, 
Wis., won sixth prize. 


Best Kind of Publicity 

Press sheet No. 3, from National Publicity 
Campaign headquarters, has just been re- 
leased to newspapers in all parts of America. 
It is crammed full of items of much value to 
all who are directly interested in improving 
the home grounds or municipal plots. Nu- 
merous illustrations show the contrast be- 
tween before and after effects. Some of the 
Subjects covered include “Pointers for Shrub 
and Tree Planters,” “Types of Garden 
Roses,” “Planting Improves House Design,” 
“The Use of Pruning Spears,” “Good Taste 
in Landscape Gardening,” “Planning the 
Outdoor Living Room,” etc., just the type of 
matter that the press of the country is 
eagerly looking for for their thousands of 
interested readers. 


Sequoias as Memorials—A shipment of 
redwood seedlings of the Sequoia semper- 
virens variety, donated by the Pacific Lum- 
ber Company’s Nursery at Scotia, Humboldt 
County, Cal., was planted by representatives 
of the California Rea) Estate Association 
at Elysian Park, Los Angeles, on Washing- 
ton bicentennial anniversary. e trees 
are on the Bishop Canyon Hill overlooking 
the Los Angeles City Hall, to the southwest, 
and as redwoods grow rapidly in California, 
it is believed that within ten years these 
trees will be taller than the city Hall. 
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Problem of Surplus Stock Root of All Troubles 


Other Problems Merely Offspring Therefrom—Both Wholesalers and Retailers Need 
to Protect Each Other—Closer Association Rather Than Separation Desirable 


think about two matters now engaging 

the attention of the trade: Can the 
American Association of Nurserymen better 
serve the trade as a national organization, 
or can it be made more useful if split up into 
sectional groups? And is a retail associa- 
tion needed? 

What I think is unimportant, and if I ex- 
press an opinion, let it be understood that I 
offer it very modestly. I am much more in- 
terested in studying the opinions of others 
than I am in giving publicity to my own 
views. It is just possible that, for the pres- 
ent being absent and some-detached, I have 
the advantage of perspective. A spectator 
on the side lines gets a better view of the 
foot-ball game than a player who is in a 
huddle. And the issues and the arguments 
are those I have been familiar with for 


years. 

We have the American Association of 
Nurserymen representing the entire trade 
throughout the country. It handles, proper- 
ly, only matters that are national in scope 
and effect. When it comes to contact with 
Congress or with the Department of Agricul- 
ture, it is necessary to have spokesmen rep- 
resenting and competent to speak for the 
whole body of the trade. If we did not have 
that, we could get nowhere. The American 
Association does not undertake to solve 
problems that are local; they are left to the 
state and regional associations. We already 
have a number of them. If more are need- 
ed, they can be organized. But thé weaken- 
ing of the American Association would tend 
to weaken the whole industry in those emer- 
gencies when it needs to be strong. 

Do we need a retailers’ association? That 
depends on what its purpose is, what it is 
expected to accomplish, and whether that 
purpose cannot be accomplished through al- 
ready existing agencies. 


Unfair Competition Old Story 


The complaint of unfair competition is as 
old as the Nursery business. It may pos- 
sibly be as old as any other kind of business. 
It is possible that when there were only two 
Nurserymen, each thought, at times, that 
the other wasn’t playing the game. Unfair 
competition is only heard of in seasons of 
surplus. Surplus creates it. At the very 
first meeting of Nurserymen held in this 
country, over a hundred years ago, so I was 
told by an attendant there, the late Ethan 
Allen Chase, most of the time was taken up 
with talk about the surplus and the way the 
market was being ruined by price-cutting. 
The very first paper read in the first con- 
vention of the American Association of Nur- 
serymen, was about surplus, cheap prices 
and unfair competition. In different conven- 
tions from time to time since then, we have 
heard the same thing. It is not new. 

In time of shortage or even normal sup- 
ply, one never hears of unfair competition. 
It is only when pressure of surplus and the 
urge to conserve whatever is possible of 
stock representing invested capital, forces 
men beyond the ordinary channels, that we 
heard of unethical trading. Just now, the 
complaint is directed at the wholesalers. 
Now, I hold no brief for the wholesalers. 
They are quite competent to present their 
own case But I have been a wholesaler. I 
am just now, a retailer. That is, I have 
been in both camps. I may know something 
of both sides of a vexing problem. 

The wholesalers—using the term loosely— 
are an energetic, alert, intelligent, business- 
like group of men. No wholesaler is so 
short-sighted as to wish to injure the busi- 
ness of the men on whose patronage he de- 
pends for his profits: the retail Nurserymen 
who invest their money in catalogues and in 
agents’ commissions, sent out to create de- 


correspondent has asked me what I 





mand, to enlarge the market, to sell the 
goods, to get the orders. Because those are 
the men who give to growing Nursery stock 
the only value it can have. To deny that 
would be to credit the wholesalers with less 
intelligence than they are known to possess. 


Where Is the Distinction 


And by the way, just who are the whole- 
salers and who are the retailers? If you 
take a pencil and a sheet of, paper and sit 
down to list them in separate columns, you 
will immediately find yourself in difficulties. 
Where will you draw the line, how divide 
them? Mr. Hanson himself is in doubt. The 
proposed retailers’ association, the prospec- 
tus says, is to consist of those who are 
“largely” retailers. And that introduces an 
angle that cannot be overlooked. The retail 
Nurseryman is not a regular buyer. The 
wholesaler cannot count upon the orders of 
his customers, the retail Nurserymen, for 
about the same requirements year in and 
year out. The manufacturer can. In all but 
a very few instances, the retail Nurseryman 
is a grower—a manufacturer—himself. And 
he plans to grow all the stock he thinks he 
will need for his normal trade. Being a con- 
firmed optimist, he usually comes through 
with more than that. He buys from the 
wholesaler only when business is so good 
that he sells more than he has produced, 
and only then when he is unable to “swap” 
something with another retailer. Another 
circumstance makes the present situation of 
the wholesaler even more difficult: Last 
season and even more noticeably this sea- 
son, retail Nurserymen who grow stock— 
and practically all of them do—have made it 
plain that they will sell nothing but what 
they Wave growing in their own# Nurseries. 
Catalogues were made up from the field- 
count. Agents were supplied with lists of 
varieties to sell and told to sell those va- 
rieties or to turn in their outfits. Retailers 
say that every tree bought, means one of 
their own burned. They have sold only 
what they have in stock and apparently all 
have enough to fill the orders they are like- 
ly to get and then some. This non-buying 
policy has been the policy of the trade gen- 
erally. Nobody can object to it; it is good 
business to sell what your money is invest- 
ed in. But what becomes of the wholesalers’ 
business when retail Nurserymen don’t buy? 

Other industries have their problems. Ours 
is the more acute because all of us are more 
or less both retailers and wholesalers. In 
the case of manufactured goods, the factory 
wholesales and the store retails. There is 
no conflict. But if conditions in the manu- 
facturing field were not what they are, if 
every retail store-keeper could start a little 
factory in connection with his store, manu- 
facture most or all of his stock and then, 
because of less overhead and no selling ex- 
pense, should regard his surplus as so much 
“velvet” and sell it at or below wholesale 
prices, we should see right there precisely 
what we have now in the Nursery industry. 


What Are Retail Prices 


Retailers say, and they mean it, that they 
would have no objection to any wholesaler 
selling to retail buyers, provided he sold at 
retail prices. But what are retail prices? 
Are retailers in any sort of agreement 
about what stock should sell for? Is there 
a retail Nurseryman who reads this who is 
not aware of orders lost by him to compet- 
ing retail Nurserymen at prices cut below 
even a wholesale figure? I have before me 
right now, quotations from Nurserymen in 
the United States and in Caneda, of prices 
to planters below trade prices and below 
the known cost of growing the stock. When- 
ever there is a surplus, the man who has it 
is going to save what he can out of the 
money he has invested in it. Now, mind 
you, I am not saying that all retailers are 
slashing prices; I speak only of the quota- 
tions that I know about. We know what re- 
tailers are doing with their stock. What 


* enough to give it a fair trial. 


are the wholesalers expected to do with 
theirs—burn it for the good of the trade? 
Surely, retailers are the normal, the proper, 
outlets for that stock. They are not buying 
it. The complaint is, that it is forced into 
outlets that are a detriment to the retailers’ 
trade. But in the department stores, the 
wholesaler’s stock meets the stock of the 
retailer. 


Protection on Both Sides 


The wholesalers are asked to protect the 
retailers. Might I not ask to know speci- 
fically what the retailers are doing to pro- 
tect the wholesalers? Surplus is what the 
retailers grow over and above their normal 
retail requirements. That surplus destroys 
the market of the wholesalers. If protection 
is needed, and it seems to be, then there 
should be some of it on both sides. 

The problem of markets and competition 
and methods and prices is not the problem 
of the retailers, it is the problem of the 
trade. That problem is not going to be 
solved by the trade splitting up into an- 
tagonistic groups. It is not a time for 
separating, but a time for coming together, 
for talking things over and arriving at an 
understanding in the spirit of give-and-take 
with some of both on each side. That spirit 
is not absent; there is an inherent spirit of 
fairness in every man. I can name, and so 
can you, a dozen Nurserymen who can sit 
down around a conference table and iron 
out most of the serious differences that per- 
plex the trade. There are plenty of leaders. 
What the industry needs most is not leaders, 
but followers; not a plan and a program and 
a policy, but a willingness on the part of the 
rank and file to stick to something long 
MM anything, 
we have too many leaders and too many 
paths out of the wilderness. We seem to 
lack ability to see that the Nursery industry 
is, after all, just one big business in which 
all of us are share-holders. Pulling this 
way and that, with every individual share- 
holder intent on carrying out his own policy 
regardless of its effect on the rest, instead 
of agreeing on and supporting a general 
policy, simply beats down the value of all 
the shares. And yet the Association can ac- 
complish nothing if every troublesome ques- 
tion is referred to a committee to be pigeon- 
holed. 


Surplus Only Problem 


Nor can any of the problems be 
solved until we get right down to the root 
of all our troubles and tackle that problem 
of surplus. That is reaily the only problem 
we have; solve it and all the little problems 
sprung from it will be solved. It can be 
solved provided only there can be found in 
the trade, the capacity for team-work. We 
can get nowhere with a retail association 
organized to make the wholesalers behave. 
Such an association was organized in 1917. 
Any officer or member can state, if he cares 
to, just why it disintegrated. 

A great industrialist, in a recent magazine 
article, said several things worth repeating 
here: “The task which is hard is the task 
which is fascinating, and the problem which 
is dangerous is the one which must be faced 
fearlessly. ... These are hard times, and 
the hard times should lead to fine loyalties 
in cooperative efforts for the common good. 
We have learned many things in America 
these past few years, and one of them is 
that we all rise together or fall together.” 

So I say, let’s stick together—and rise to- 
gether. Instead of fighting the other fel- 
low, let’s talk it over with him, get his view- 
point and see if we can’t find common 
ground on which we both can stand—and 
then stand on it and work together. 

JOHN WATSON 


Lake Jem Nurseries, Inc., Orlando, Fia., 
has been changed to Southern Radio Dis- 
tributors of Tampa, Inc. 
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Research Problems of Interest to Nurserymen 


Emphasis on Propagation Studies, Fertilization and Plant Protection—Variety Tests 


to Determine Hardiness of Shrubs and Adaptability to Conditions 
By L. C. Chadwick, Dep’t Horticulture, Ohio State University 


In all the experimental work performed, 
commercial practicability has been kept in 
mind. Most emphasis has been placed on 
propagation studies, some on fertilization, 
and some on plant protection. In the fer- 
tilization work preliminary studies were 
made with shade trees at Ohio State Univer- 
sity, young stock at various Nurseries, and 
young stock at the University. English 
elms and sugar maples located on the 
campus were used in the shade tree test. 
Fertilizers were applied broadcast at the 
rate of one-half pound per each inch in 
diameter of the tree trunk. Conclusions 
were that the application of nitrates were 
most effective in producing length growth. 
Spring applications were more effective with 
prt ge fertilizers. Sheep manure and 
complete organic manure gave very little 
growth. Both were impractical when used 
under the conditions of this experiment. 


Commercial, nitrogenous, and complete 
fertilizers were applied to Nursery stock. 
There was very little difference between the 
material used. Ammonium sulphate showed 
good results as did the commercial grades 
and other nitrogenous fertilizers. Phos- 
phorus and potassium gave little or no in- 
crease in growth. The conclusion drawn is 
that if the Nursery soil is in good physical 
shape and of average fertility, applications 
of fertilizers to young stock is not very ben- 
eficial. 

Experiments with plant protection in 
storage have been reported by other inves- 


tigators. Paraffin was found to prevent 
dessication, molds, borers to some extent, 
and does not interfere with respiration. A 
— emulsion is now being tested. 
— uid rubber appears to be satisfactory 

for the protection of storage materials. 

Variety tests are being made with dif- 
ferent shrubs to find out their hardiness and 
adaptability to Ohio conditions. At the 
present time approximately 75 varieties of 
narrowleaf evergreens, 50 varieties of 
broadleaf evergreens, and some 300 varie- 
ties of deciduous trees and shrubs are in 
our collection. Future problems will in- 
clude: 

1. Propagation by cuttings. 

2. More work with seeds, especially with 
storage temperatures and media. 

. More information on grafting stocks 
and methods of handling. 

4. Fertilization of deciduous trees, shrubs 
and evergreens. 

5. Costs and cost accounting systems. 

6. Variety tests. 7. Acidity tests. 


Washington Memorial Planting 

Burwell Nurseries Co., Columbus, Ohio, 
was selected by the Arbor Day Committee 
of the local Chamber of Commerce to sup- 
ply and plant some 200-odd Japanese flower- 
ing cherry trees along the new street, Wash- 
ington Boulevard, recently opened. The trees 
average 6 feet in height and should bloom 
next year. Boy Scouts, at the dedicatory 
ceremonies, attached bronze markers to the 
trees, furnished by Burwell Nurseries to 
commemorate Washington Bicentennial Me- 
morials. 


Convention Program Suggestions 

Knight Pearcy, Pearcy Brothers, Salem, 
Ore., suggests that, in the preparation of 
the program for the 1932 convention of the 
Pacific Coast Association of Nurserymen in 
Portland, special attention be given to new 
varieties and novelties. He believes that 
instead of awaiting inquiries, Nurserymen 
should take the initiative especially in re- 
gard to such items and arouse interest in 
the new things. He also suggests that the 
program should be educational in behalf of 
Nurserymen themselves. He asks: 

“How many of our Nurserymen really 
know anything about filbert varieties, fil- 
bert pollination, or the relative value of the 
differently propagated trees? How many 
know anything about cultivated black wal- 
nuts, adaptable locations for them or varie- 
ties to advise? Jap persimmons do well 
here, yet how many Nurseries grow them 
or advertise them? Same with some of the 
figs. How many Nurserymen and salesmen 
are well acquainted with rhododendrons or 
azaleas and can properly advise as to selec- 
tion of varieties, and care of same? If we 
were well posted and interested, could we 
not sell more of these?” 


Cooperation With Forester—Willamette 
Valiey Nursery Club, Salem, Ore., has se- 
cered the cooperation of State Forester 
Cronemiller who says it should be practi- 
cable to confine distribution of state grown 
trees to kinds to be used strictly for for- 
estation and not to interfere with commer- 
cial Nursery interests. 





Are you for or against 





SOME OF OUR CRABS 


Here are nine of the best 
humored of all the Flowering 
Crabs. In fact we guarantee 
them to be totally free from 
grouches: 
arnoldiana 
atrosanguinea 
floribunda 
Parkmanni 


Bechtel’s 


Sargenti 
scheideckeri 
spectabilis 
theifera 


OR one, and AGAINST the 

other. Isn’t that your answer? 
AGAINST, he who crabs. FOR, 
it that is the Crab. 


Of which latter, whether 
you'll admit it or not, the good 
humored Apple-pie-apple is a 
direct descendant. Even so, pies 
are apt to be a bit crusty. 
Therefore, let’s get back to the 
Flowering Crabs, that are so 
altogether beautiful, as to make 
you entirely forget their out-of- 
humor name. 


George Washington’s little 
hatchet made the Cherry tree so 
well known, that Crabs took a 
back seat, until some extra wise 
somebody brought from Japan, 


ho). 


CRABS? 








a “passel” of the flowering 


When the Flowering Cherries 
are over flowering, that’s all for 
that year. But after a Crab’s 
flowers, then comes the attrac- 
tive colorful fruit, followed by 
a tinged foliage that’s not to be 
sneezed at. So let’s do some 
rooting for crabs. 

If you want the truth, the 
whole truth, and nothing but 
the truth, about either Flower- 
ing Cherries or Crabs, likewise 
Prunus, then that book of ours 
called “After Fifty Years” is 
the place of places to find it. In 
fact it’s an answer to prayer 
for any number of things for 
any of you folks. 


Nurseries 


—r NEW JERSEY 
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FOUNDER OF AMERICAN NURSERY 
TRADE JOURNALISM 


HE FIRST Nursery trade paper in 

America was established in 1893, as 

long-time Nursery concerns know, and 
for nearly thirteen years was conducted 
under the personal and exclusive direction 
of Ralph T. Olcott, of Rochester, N. Y., who 
later founded the AMERICAN NURSERY- 
MAN on broad and untrammeled lines. 


“The dean of Nursery Trade Journal- 
ists.”"—John Watson. 








A Policy Roundly Echoed 


“Cultivated Americans, impatient 
with cheap sensationalism and windy 
bias, turn increasingly to publications 
edited in the historical spirit. These 
publications, fair-dealing, vigorously 
impartial, devote themselves to the 
public weal in the sense that they re- 
port what they see, serve no masters, 
fear no groups.”’—Time Magazine. 








Sound Distribution 


“Distribution has been 
stressed, perhaps correctly, by execu- 
tives, organizations and _ business 
analysts as the present main problem 


much 





of industry. Nevertheless, I am of 
the opinion that there can be no sound 
distribution that is not based on sound 
production. 
“To find and serve a market is to 
presuppose a capacity to produce 
ically, wastelessly. Buyers 
have a way of seeking out the produc- 








The Mirror of the Trade 





A. A. N. PUBLICITY CAMPAIGN 
Some potent factor or factors have cer- 


tainly put the Garden on the Map. Since 
Babylon and before, the subject has been 
celebrated in song and story. And always 
the handiwork of someone corresponding to 
the modern Nurseryman has been the guid- 
ing force. The wave of garden popularity 
spread so widely and so rapidly within the 
last decade that even Nurserymen were 
caught unaware and were obliged to hurry 
to the libraries and book-stalls to obtain 
such instructive matter on landscaping as 
was in print. There followed a troop of new 
books on landscaping. At the same time 
Nursery catalogues subordinated offerings 
of fruit trees to the ornamental demand of 
the hour. 

This was all before the Nurserymen’s 
National Publicity Campaign which was but 
the outgrowth of the popular demand. The 
Campaign was timely though handicapped, 
like every other activity, by world con- 
ditions. Whether the remarkable degree to 
which this nation became garden-conscious 
within the compass of a few seasons would 
have resulted if there had been no National 
Nurserymen’s Campaign will probably al- 
ways be a matter of opinion in the Nursery 
trade. The probability is that those who are 
not willing to concede what others may 
claim in this matter question the value of 
net results to Campaign subscribers particu- 
larly, rather than that the Campaign was 
largely responsible for the great awakening 
to the possibilities of planting which were 
reflected in unprecedented attention to the 
subject by the press of’ the country—the 
surest record of public opinion. 

It is not practicable to have launched a 
Campaign, with the effectiveness that char- 
acterized this one, upon any less than a 
national basis. It was inevitable that all in 
the Nursery trade stood to profit by results. 
Unfortunately the Nursery trade was not 
prepared for it. The trade should have been 


organized on a truly national basis, with a 
membership of from three to five thousand, 
and every member a subscriber to the Cam- 
paign; thus providing a more nearly ade- 
quate fund and definite contribution for re- 
sults received throughout the trade. 

And it would seem that some way could 











have been devised for giving fund subscrib- 
ers the benefit of the direct returns from 
expenditure of their money, in the matter of 
coupon returns in response to advertise- 
ments. Perhaps this can yet be done. 

It is clearly due to the unpreparedness of 
the American Nursery Trade for the under- 
taking of a National Publicity Campaign 
that the results are declared by many of the 
subscribers to have been unsatisfactory. 

The conduct of the Campaign at the 
Davenport, Ia., headquarters under the super- 
vision of L. W. Ramsey, publicity counsel, 
has been admirable in view of handicaps 
chief of which is inadequacy of the fund. 
It would be difficult, we believe, to have de- 
vised a more effective presentment of the 
Publicity Drive on a broad basis, so far as 
publicity for yard and garden improvement 
is concerned. It is with the publicity feat- 
ure alone that the Ramsey organization had 
to do, aside from procuring the fund under 
heavy handicap. 


Collateral Aid For Nurserymen 


All his life George Washington was an ar- 
dent gardener and was keenly interested in 
landscape architecture. 

In connection with the celebration this 
year of The Two Hundredth Anniversary of 
his birth the George Washington Bicenten- 
nial Commission is sponsoring, among its 
activities, a revival of the gardens of 
Colonial times. The book, “Colonial Gar- 
dens,” has been published to that end, and 
will, it is hoped, stimulate an active desire 
to cooperate with the Commission in reviv- 
ing interest in Colonial Gardens already in 
existence and in the planting of new gardens 
of this type in honor of the Father of our 
Country. 

A model Colonial garden will be laid out 
in one of the public parks of the National 
Capital and similar projects could be car- 
ried out in other localities. 

An up to the minute pointer for wide- 
awake Nurserymen to tie-up with the idea 
and cooperate fully in the movement to re- 
vive interest in gardens of this type. It is 
to their advantage to sponsor the suggestion. 





Licensed Tree Surgeons 


Connecticut was the first state to require 
that commercial tree workers (surgeons) 
qualify for licenses. The Tree Protection 
Examining Board issuing certificates is 
composed of Dr. W. E. Britton, entomolo- 
gist; Dr. G. P. Clinton, botanist, and W. O. 
Filley, forester. 
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The AMERICAN NURSERYMAN is 
highly indorsed individually and collec- 
tively by the American Association of 
Nurserymen and by more than a score of 
bo 2 cand state trade associations in . : 
ho Canes Sas eae Cane “HOW DOES YOUR GARDEN GREET YOU?”—One of the Many Fine Illustrations, Free Mats of Whidll® News 
Garden Contest Headquarters, Davenport 


























April 15, 1932 





ie 


AMERICAN NURSERYMAN 











THE ROUND TABLE 


Comment and Suggestion 
By Readers For the 


PROGRESS OF THE INDUSTRY 


Sx 














Editor American Nurseryman: 

Answering yours of the 18th, it seems to 
us that it would certainly be quite a loss to 
the Nursery industry if the National Pub- 
licity Campaign were discontinued and it 
also secms that it should be sponsored by 
the American Association but if that seems 
to be impossible then certainly it would be 
better to have it sponsored by private inter- 
ests than to let it drop. 

Regarding the other proposition of the 
country being divided into five horticultural 
zones for the purpose of forming trade zones 
each to take over duties of the A. A. N., we 
haven’t been able to think this proposition 
through but on the face of it, it seems that 
so far as certain phases of it are concerned, 
it would be well to consider such action, 
particularly in the matter of securing legis- 
lation affecting each particular district. 
Washington Nurseries 

B. R. Sturm, Vice-Pres. 





Toppenish, Wash. 


Reforesting Palestine 

Writes Richard St. Barbe Baker, founder 
of “The Men of the Trees,” who has lec- 
tured at the principal colleges and univer- 
sities in practically every country on the 
face of the globe, to Frank S. Betz, well- 
known philanthropist of Indiana: 

Dear Mr. Betz:—I have recently returned 
from my world tour in which I had the op- 
portunity of visiting Palestine, where I saw 
millions of little trees growing from the 
seed which you so generously contributed. 
Ere long these barren hills of Judah will 
once again be clothed with verdure. Even 
this generation will see a marvelous change 
in the country which will be largely brought 
about by your munificient gift.” 

Mr. Betz has done remarkable work along 
these lines in our country, for years. He is 
an ardent advocate of the value of reforest- 
ation of the millions of acres of idle land to 
future generations. He has done much 
towards increasing interest in and further- 
ing this work not only in this country but 
also abroad. 





L-Shaped Digger Sought 

An inquiry, from a Pennsylvania Nursery 
concern, for an “L’’-shaped digger for use 
in Nursery rows refers especially to a de- 
vice originated by a Mr. Figley. 

Reference of the subject to Chase Broth- 
ers Co., Rochester, N. Y., brought this reply: 
“We have an indistinct remembrance that 
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Some Publicity Campaign Desirable 


a long time ago we had such a digger as you 
refer to, and the manufacturer was a man 
named Figley, located somewhere in New 
Jersey. Our Nursery superintendent who 
has been with us since 1917 told me this 
morning that he had never seen the tool and 
I have looked through our available records 
and am unable to find anything more 
about it.” 

Does any reader know where such an im- 
plement can be procured? 


Federal Controlled Quarantines 


Editor American Nurseryman: 

Regarding the quarantine conference at 
Washington last month, it turned out to be 
quite a talk-fest. The sentiment seemed to 
be unanimously for the continuance of Fed- 
eral control both from the Nurserymen and 
also from the representatives of the various 
states who were present there. The Nur- 
serymen generally who are effected by 
quarantine feel that if Federal control were 
abrogated all of the various states would 
have their own pet quarantines and the logic 
of this attention was substantiated in the 
statements made at the conference by the 
various state representatives. 

It is very evident that if Nurserymen are 
going to be able to continue an interstate 
business that Federal control will always 
have to prevail not only on present quaran- 
tines but on others which might come in the 
future. 
Newark, N. Y. Jackson & Perkins Co. 

C. H. Perkins 


May Be Worth Propagating 
Editor American Nurseryman: 

I am mailing you eight black walnuts for 
inspection; think they are of superior qual- 
ity. They are from a tree in Cass County, 
Mich., which two years ago yielded 15 
bushels of nuts and last year (a poor nut 
year) seven bushels. My interest is solely 
one of conservation as I am 75 years old 
and could not expect personal benefits. The 
address of the owner of the tree, Samuel R. 
Hartzell, R. 1, Jones, Mich. 


South Bend, George Y. Hepler 
R5, Ind. 
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Protecting Tree Roots 

Recognizing that tree roots must breathe, 
government tree specialists have provided 
extra breathing facilities for a large 
trees temporarily remaining on the grounds 
of the Department ‘of Agriculture in Wash- 
ington, where soil is being filled in around 
them in regarding the grounds. 

Although soil was filled in to a depth of 
several feet, the tree specialists, left “win- 
dows” open for the trees. First they built 
a stone wall around the trunk of each tree, 
forming a well from the top of the fill to the 
former base of the tree. The trunk bark of 
a tree will not change to root bark, but with 
most kinds soon rots if in contact with the 
soil. The well prevents this, allowing air 
around the bark of the tree at all times. The 
wall is of loosely piled rock, allowing air to 
penevrate to the soil around the wall. 

The tree roots, which in the growth of the 
tree have adjusted themselves to certain 
levels, will smother if a thick layer of dirt 
is placed on top of them. To prevent this 
the tree men placed several layers of stone 
and gravel around the base of the tree, ex- 
tending them out about 10 feet beyond the 
wall. At several points in this area drain 
tile are placed from the surface of the fill 
to the porous material beneath. Air then 
reaches the soil above the roots through this 
tile and the porous material, and also from 
the well. 

Filling in around trees without some such 
precaution is likely to kill most kinds with- 
in three years, but with these precautions it 
is expected that the trees will continue to 
thrive for several years longer. Although 
such protection does not insure the con- 
tinued health of the indefinitely, it 
usually keeps the tree alive until others 
may be grown to replace it. 


few 


tree 





Bureau To Aid Nurserymen 

California Bureau of Nursery Service, of 
which J. D. Meriwether, well-known Nur- 
seryman is the chief, was organized: 

1—To help Nurserymen produce better 
trees and plants free from disease and in- 
sect pests. 

2—-To inspect Nurseries when necessary 
and give information as to the practical con- 
trol methods for eradication of pests and 
diseases. 

8—To arbitrate between Nurserymen and 
commissioners when disagreements arise. 


P. H. Bell, director of the Pennsylvania 
Bureau of Plant Industry says: “From a 
careful survey of the situation we are con- 
vinced that the Japanese beetle has been 
much retarded in its spread by enforcement 
of quarantine provisions.” 





Valuable Contribution To Nursery Literature 


One of the most valuable reference books 
any Nurserymen might wish to include in 
his library—that is the little volume recent- 
ly published by F. & F. Nurseries, Spring- 
field, N. J., entitled “After Fifty Years”; a 
most appropriate and lasting momento mark- 
ing the fiftieth anniversary of the company. 
This attractive paper-cover volume of 215 
pages has been distributed to patrons as a 
friendly expression of appreciation. 

The volume starts off with the history of 
the establishment of the F. & F. Nurseries 
by William Flemer in 1582, on what was one 
of the great battlefields of the Revolution. 

Entrance to the Nursery is right across 
from the old church which figured promi- 
nently in one of the clashes between our 
forces and the Red Coats in 1777, our sol- 


diers winning against unbelievable odds 
that day, using sheets torn from the chureh 
hymn books when the wadding for their 
guns gave out. This anniversary book is en- 


livened with interesting local historical mat- 
ter which tends to hold the interest of even 
the layman. 

But, of course, the Nursery stock listed is 
the main object—and it is presented in such 
complete detail and contains so much infor- 
mation that no Nurseryman should overlook 
procuring a copy of this book. There are 
five sections, devoted to coniferous ever- 
greens, evergreen shrubs, deciduous trees, 
deciduous shrubs and vines, and hardy 
plants; and especially valuable is the list of 
plants for special locations and purposes— 
those suitable for rock-garden plantings, for 
shaded locations, for dry soil, wet soil, for 
wall-gardening, etc.; surely an arrangement 
of inestimable importance to readers. 

It is not the usual trade catalogue, for no 
prices are quoted. In fact, it is a most valu- 
able presentation of information about 
plants and other Nursery stock. The many 
illustrations, in practically all cases show- 
ing the stock in actual plantings or garden 
design, are a marked feature. It is a real 
reference work. It is well worth the $1 that 
is being asked for extra copies. 
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Practical Topics Study In Nursery Conference 


Continuation of Report of Second Annual Event at New York Agl. College, Ithaca— 
Diversified Nursery Believed Salvation—Florist Suggested as Nursery Outlet 


Hunn: Diversified Nurseries 

Needham believes a diversified Nursery is 
the salvation of the situation, for one can 
shift the labor profitably. Believes in sell- 
ing ideas as much as plants; selling whole- 
sale and retail; having landscape service, 
direct sales, etc. Says thai we have the re- 
sistance of the customer to overcome in 
planting all summer long. Suggests to b&b 
stuff and leave it in the soil 2 days before 
it is taken out and that this will help it 
considerably in hardening off. 

Also believes in diversifying advertising. 
There is no place in the picture for the 
wholesale Nursery for they have all their 
eggs in one basket. 

Wyman, DeFrance: Some interest shown 
in this question of growing turf for putting 
greens, but apparently more in Brooks suz- 
gestion of growing ordinary sod on cheap 
land. Babcock sold 3600 sq. yds. of sod 
since July 1 this year. Unfortunately after 
three crops the top soil is depleted. Geis 
$ .50 per sq. yd. retail and $ .35 wholesale. 

Pratt: Suggests that the florist is a 
good outlet for the Nursery products. 
Passed suggestion of a gladiola box which 
contained several different varieties all ac- 
companied by a picture of each in color. 
Also the fertile potted line is a good one. 
Suggests raising stuff like winterberry, 
Celastrus scandens, Ilex opaca, privet, etc., 
for the berries. His experience with potted 
firs for Christmas has not been so good, but 
Hicks’ men say they can guarantee these 
trees to live indoors and then be O. K. to 
plant outside and live. 

Harmon: Special Sales Area. At La 
Bars, this area was started 4% years ago 
and is now in good shape. Considered as 
an arboretum, noted instance where van 


E. P. BERNARDIN 


Parsons 
Wholesale Nurseries 


PARSONS, KANSAS 
Established 1870 





Specialties 
Amoor River North Privet, 2 yr., 
2-3 and 3-4 ft., well aed 
Bungei Catalpa, 4} to 8 ft. Stems. 
Lombardy Poplar, 5-6 to 10-12 ft. 
American Elm, 8-16 ft. to 3 in. cal. 
Lonicera Bella Albida, 2-3 to 5-6 ft. 
Deutzia Pride, 2-3 to 5-6 ft. 
Forsythia Asst., 2-3 to 4-5 ft. 
Elders Asst., 2-3 to 4-5 ft. 
Cornus Aset., 2-3 to 4-5 ft. 
Tamarix Asst., 2-3 to 5-6 ft. 
Purple Wisteria, 2 & 3 yr. 


EVERGREENS—Biotas and Jun- 
ipers, in good supply. 
Long List of Ornamentals 


im generous supply. 











Melle sold a hemlock for $100 because he 
had it in the sales area and not out in the 
Nursery row. His idea is to “do it right or 
not at all;” feels that 80% of all business 
during past few years has been due to sales 
area. An important point is that he sees 
the weakness of such an area, which is 
that it gives the people the idea that all 
prices are high and they cannot purchase 
any material cheaply. 

Lehde says that conditions at Farr’s are 
similar to those at his own Nursery. 

Hick’s representative described their sys- 
tem of heeling in b&b material in a cool 
shady place ready to be sold. Ed Hicks 
made the important point that a responsible 
person should be at hand continuously to 
take care of customers as soon as they 
come on the premises. 

Suggestion was made that a committee be 
formed to look into the interest Nursery- 
men and plantsmen have concerning rhodo- 
dendrons, and if the interest is high enough, 
possibly to form a society. A paper was 
circulated requesting the signatures of ail 
those interested. Committee was Bowers, 
R. H. Wyman, Treat, Hicks, Harmon, R. W. 
Curtis, and D. Wyman. 

In sales area, an important point is the 
placing of signs in such a way that the 
traffic will be stopped in time and can then 
find its way in. One man mentioned that 
all their trucks were meticulously clean at 
all times, this being one ef the best adver- 
tisements that they had. 

O. F. Curtis: “Growth Problems as a 
Physiologist Sees Them.” Believes the situ- 
ation can be improved by research which in- 
volves also the application of principles 
which might apply to propagation from 
other fields. Essentials for growth are one- 
half wt. of plant is sugar, one-half is water 
with a very small perceatage of mineral 
salts. In order to carry on photosynthesis 


Send for Late List 
Showing 
Grade Count 


Howard Rose Co. 








CAR LOTS our specialty, but we accept 
orders from nurserymen for any number 
of trees. 


Simpson Nursery Co. 
Monticello, Fla. Established 1962 








a plant must have light, carbon dioxide, 
chlorophyll, heat and water. All must be 
present simultaneously, the absence of any 
one will stop photosynthesis. To make one 
ounce of wood, a plant must take all the 
earbon dioxide from 2000 cubic feet of air. 

There are approximately 200,000 stomates 
on the underside of a leaf per square inch. 
A plant may lose one ounce of water per 
hour per square foot of leaf surface. A 25 
year old apple tree loses a gallon per 
minute. Most growth occurs at night for 
then there is more water available. 

Any injury to the tops by pruning injures 
the roots, for the roots are dependent on 
the tops for their food. 

A plant in strong light always has a much 
better root system for it has been able to 
manufacture more sugar. In less light, 
there is less transpiration, less growth. A 
plant growing in bright light develops roots 
quicker when some are cut off because 
there is present in the plant more sugar, 
which moves down to the roots. A plant 
with more top growth can be obtained in 
the shade. 

Pruning roots checks water absorption 
and nitrate absorption, hence slows up top 
growth, and this is an excellent way to keep 
plants at a certain height in the Nursery, if 
they can not be sold the current season. A 
twig with a high sugar content develops 
roots quicker than one with a low sugar con- 
tent. 





First in Connecticut—The father of Nor- 
man Barnes, Barnes Nursery and Orchard 
Co., Wallingford, Conn., is said to be the 
first commercial peach grower in Connecti- 
cut. Last month he addressed the New Lon- 
don County Farm Bureau on modern or- 
charding compared with that of his time. 








Postage Paid 


This New Nozzle 
Cuts Watering Costs 


Easy to hold trigger handle gives positive 
control at nozzle. Automatic shut-off pre- 
vents water waste. Instant adjustment from 
fine spray to full stream. Savings on water 
alone quickly pay for Hose Master. Bril- 
liantly colored and equipped with practical 
standard for sprinkling. A nozzle of a hun- 
dred uses. Great for sprinkling beds or 
lawns. Ideal for washing windows or cars. 
Try a Hose Master without obligation. See 
the special Money-Back offer below. 





MONEY BACK OFFER 
Send remittance in full for one or 
more nozzles. Return in five days 
postage paid if not entirely satisfied. 
We will refund your full payment. 
PRICES 

Including full parcel post charges, 

1 or 2 complete Hose Masters, 

UGE a on. 6 iwG wh ont ees 004548 1.75 
3 or more complete Hose Mas- 

ters, each 











Write for Complete Continental 
Gr » Cc. tal Z 


Continental Greenhouse Mfg. Co. 


407 Cuyahoga Ave., Cleveland, Ohio 
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Nursery Trade Bulletin 


O. P. Hilscher, Liberty Farm Nursery, 
Fort Worth, Tex., has added a 22x32 ft. 
greenhouse. 





Fred Altknecht, Blue Ribbon Nursery, Say- 
brook, Ohio, recently addressed the Ashta- 
bula Civic Garden Club. 


Herbert Chase is secretary and manage: 
of the Herbert Chase Nurseries, Escondido, 
Cal. J. Van Ryan is president. 











Hybrid Tea roses Golden Talisman, Lady 
Layton and Sterling have been proposed for 
registration by American Rose Society. 


Mayor and Mrs. Paul C. Lindley, Pomona, 
N. C., attended the quarantine hearings at 
Washington, D. C., last month, making the 
round trip by airplane. 








Frank A. Tetley, Sr., Nurseryman, esti- 
mates that Nursery investments in River- 
side County, Cal., reach $500,000 and that 
sales exceed $250,000 annually. 





H. R. Bristol in his new location, Platts- 
burg, N. Y., is now out on the main New 
York to Montreal Highway, Route 9, which 
should materially increase sales. 


Reynolds Nursery Company, Winston- 
Salem, N. C., have the contract to supply 
and plant trees and shrubs in the com- 
pletion of the Hanes Park planting plan. 


Harry Hobbs, C. M. Hobbs & Sons, Bridge- 
port, Ind., is an active member of the com- 
mittee which has in charge landscaping of 
the grounds of the new buildings at Butler 
University, Indianapolis. 


Norman Nurssry & Flower Shop, Phoenix, 
Ariz., has moved into larger quarters, with 
a beautifully landscaped plot in front of the 
new Nursery location. The concern has 
been in business 10 years. 


Frederick W. Kelsey, New York City, is 
returning home after two months in Miami, 
Fla. Mr. Kelsey is enthusiastically urging 
the creation of a tropical Everglades Nation- 
al Park in southern Florida. 


Fred C. McNabb, Nurseryman, Los An- 
geles, Cal., spoken recently before the Long 
Beach Dahlia and Floral Society on garden- 
ing. J. A. Gooch, Ontario Nurseryman, who 
is an expert rose budder and hybridizer, al- 
so addressed the society. 


The new manager of the Edenvale Nur- 
sery Co., San Francisco, is B. E. Amyx who 
has been associated with the California Nur- 
sery Co., Niles, Cal., and is the California 
vice-president of the Pacific Coast Associa- 
tion of Nurserymen. 


Edgemont Nursery, Ossining, N. Y., Russell 
Haight Curtis, proprietor, held public open- 
ing last month. The Nursery, covering 
many acres, has been made most inviting 
with drives along rock gardens, past at- 
tractively arranged plots of flowers and 
trees and through natural rustic scenery. 


Public Prefers Colorful Garden 
At the Detroit flower show last month A. 
J. Stahelin, Nurseryman, took first honors 
with a garden display which was a veritable 
riot of color from the tip of the uppermost 
branch to the tiniest rock plant. It attract- 
ed the eye of every visitor immediately upon 
entering the show. Coryell Nursery Co. of 
Birmingham took second place with an at- 

tractive rock and water arrangement. 


Prison Nursery Planned 


Plans are under consideration as to the 
establishment of a tree Nursery at State- 
ville, Ill., as a means of affording further 
employment to convicts. The proposal is to 
produce trees and shrubs on a large scale 
for state institution plantings. The plan 
could be further extended to supply much of 
the landscaping material supply for roadside 
planting if highway beautification is under- 
taken by the state. 
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THE HEALTHY 
ORCHARD.... 


And, most important is the graft operation. 


requires sturdy grafts from 










healthy stock and rugged root. 


Tree experts have 


found Johnson's Nurseryman’s Tape the scientific graft bandage. 


It makes an air-tight covering without impeding sap circulation. 
lt prevents infection of the graft “wound” and protects incision 
until nature has made a perfect “mend” of stock and root. The 
tape adheres until normal growth and pressure cause the covering 


OHNSON'S 


NURSERYMAN'S TAPE 


to fall. 





Orchard owners have accepted Johnson's Nurseryman’s Tape as 


the most effective remedy for malformation and graft infections. 


SEND FOR SAMPLE ROLL 





NEW BRUNSWICK, 


N.J., U.S.A. 











ieee 








PRIVET and BERBERIS 
Splendid Stock 
Write for Special Quotations. 


LESTER C. LOVETT 


Milford Delaware 





Special Plate Book 
80 COLORED PAGES 
Special Sample Price $1.50 
PROCESS COLOR PRINTING CO. 


Searle Bldg. ROCHESTER, N. Y. 














Rosa Multifiora Jap. Seedlings 


BEST UNDERSTOCK FOR ROSES 


Ts Sinks koe dun vewn $ 5.00 per 1000 

CO. wo Kb 6a Vans ones 10.00 per 1000 

6-8 mm. and over ...... 17.50 per 1000 
Irish Juniper, 23j- 3’ .......... $ .90 per 100 


Irish Juniper, 12-18” .......... 
YOUNGSTOWN NURSERIES 
ELLSWORTH, OHIO 


WESTCOTT NURSERY CoO. 
Falls Church, Va. 
400 Acres of 
EVERGREENS, SHRUBS, TREES 
Write for Price List 














PEACH PITS 
OUR PITS COMPARE FAVORABLY 
WITH THE BEST 
HOGANSVILLE NURSERIES 
Hogansville, Georgia 








GRAPE VINES, BLACKBERRIES, 
SHADE TREES, SHRUBS, FLOWER- 
ING TREES, PEACH, PLUM, 
RASPBERRIES 
Write for Price List. 

NURSERY 


WILLOWBEND 
Mrs. E. M. BREWSTER & SONS 
Perry, Ohio Phone No. 20 
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Principal Agency Securing Nursery Publicity 


Yard and Garden Contests So Regarded—Idea “Clicked” From Beginning—More 
Popular Than Expected—Voluntarily Indorsed, Sponsored by Outside Interests 


By George M. Sheets, Director, Before Illinois Nurserymen’s Association 


“The Story of the Yard & Garden Con- 
test’”’ was the subject of the address by 
George M. Sheets, Director of Publicity, 
Nurserymen’s National Campaign. Mr. 
Sheets has been in charge of the Yard and 
Garden Contest program since the be- 
ginning of the Campaign and has scored out- 
standing success in securing favorable pub- 
licity for and widespread interest in plant- 
ing. He has had many years’ editorial ex- 
perience in newspaper and magazine fields. 
He was one of several who represented the 
Nursery industry at President Hoover’s 
Conference on Home Building recently in 
Washington, D. C. 

“You Nurserymen have hatched out a 
creation—this Yard & Garden Contest— 
and it’s a wonderfully fine thing,’”’ said Mr. 
Sheets. ‘It’s something to be proud of— 
the most successful publicity program in 
the country, to my knowledge. And this 
afternoon, with your kind indulgence, I’m 
going to try and tell you why it’s good and 
how it’s good, so that you can go back 
home and give it the right kind of adver- 
tising among the Nurserymen who could not 
be here this afternoon. 

When the National Campaign for the 
betterment of the Nursery industry was 
conceived, it was determined that one of 
our principal activities should be in the pub- 
licity field. 

The leaders of our industry had come to 
the conclusion that publicity efficiently di- 
rected, could be secured in a big way. They 
had satisfied themselves that such publicity 
would set people to thinking more about 
trees, shrubs and flowers, just as in recent 
years people had more frequently consid- 
ered automobiles and radios and a great 
many other well publicized articles. And 
this greater popularity of Nursery products 
would heip the industry all along the line, 
they believed. 

Now to secure this favorable publicity 
a number of different agencies were devised. 
Any one of these, such as our radio pro- 
gram, for instance, could well be the sub- 
ject of an hour’s talk. I de not have the 
time to go into them today. But one of 
these agencies, and the principal one, was 
the Yard and Garden Contest. That’s all 
I’m going to talk about. The reason for 
its selection were several, as we shall see. 

1. In the first place, the plan had already 
been tried out in a typical American city. 
It had worked. What cone community had 
done, others could do, and in all parts of 
the country, was the idea. 

2. In the second place, the Yard and 
Garden Contest appealed to and benefited 
the community as a whole. Because of this 
fact, it was certain to attract newspaper 


support, and we had to have that to get’ 


anywhere. 

3. The third reason for prefering the 
Yard and Garden Contest .as a publicity 
vehicle was that the expense and effort were 
largely shared by others. This may seem 
selfish at first thought, but we shall see that 
this planting campaign brings such definite 
benefits that the highest type of civic or- 
ganizations are glad to adopt it and help 
put it over. 

4. The fourth reason was that if enough 
home owners could be enlisted in a given 





community, increased sales of Nursery stock 
were bound to result, benefiting the in- 
dustry as a whole. This motive, in a way, 
was purely selfish, and yet I venture to 
say that there isn’t a Nurseryman worthy 
of the name who does not sincerely believe 
that every plant he sells is making the world 
just so much a better place to live in. 

5. The final reason for determining on 
the Yard and Garden Contest as a publicity 
vehicle was because it harmonized so com- 
pletely with our national campaign set-up. 
The Outdoor Living Room idea, for in- 
stance, could be broadcast through the Con- 
test Division at the same time it was being 
pushed by the national advertising copy, 
sales helps, booklets and other mediums. 
Photographs and drawings could also be ex- 
changed, effecting substantial economies. In 
countless other ways our allied efforts could 
be synchronized. 

Really, the Nursery Campaign set-up was 
much like a well organized army advancing 
into battle, with the publicity division serv- 
ing as the artillery and laying down a bar- 
rage all along the line—then the magazine 
advertising like an infantry advance over 
the entire front and finally the sales helps 
and service division like the mop-up squads, 
completing the penetration and consolidat- 
ing the position won. 

Such was the objective of the publicity 
division at headquarters when the campaign 
opened three years ago. Your speaker this 
afternoon was engaged to direct this part 
of the work probably because he had per- 
sonally written the publicity for the most 
outstanding Yard and Garden Contest held 
up to that time and also because of his many 
years of newspaper and magazine ex- 
perience. 

Well, without losing a day’s time we be- 
gan work on the Yard and Garden Contest. 
We took it from the shelf where it had 
languished for several years, for even the 
best things don’t continue without promo- 
tion, eliminated unnecessary items, dressed 
it up and sent it out to meet the public. 
That sounds easy, but it included a lot of 
things. There were inspirational selling 
booklets, colorful window cards, attractive 
stickers, handy: press sheets, a series of 
forceful newspaper cartoons, a simple set 
of rules and a practical judging system. 
There was a list of suggestions on how to 
get in entries, carefully devised score and 
entry cards, impressive Award of Merit cer- 
tificates to be given as honor prizes to the 
successful contestants, and a complete set 
of directions on how to use all of these ma- 
terials. And there were also stereopticon 
lectures, public addresses and radio talks 
which I wrote and included in the contest 
supplies. 

These supplies were furnished local com- 
munities, together with a high grade mat 
service to the newspapers, in return for a 


$5.00 registration fee. This fee kept peo- 
ple from ordering the materials merely out 
of curiosity. Civic leaders valued our 
service higher because we ourselves set a 
value on it. Extra supplies were furnished 
on a cost-plus-handling-charge basis. This 
policy has prevailed since the campaign 
opened. We have sold as high as 1,000 
extra posters to a single contest. Last year 
our receipts were $1,960.98. 

All right, now let us ask ourselves how 
well did we succeed in selling our public 
service creation, our publicity idea, if you 
please. I can truthfully say, I believe, that 
the Yard and Garden Contest proved to be 
even more popular than the leaders of our 
industry had expected it would be. It 
“clicked” from the beginning and all over 
the country. The first year, starting almost 
from scratch, we established over 379 con- 
tests. The second year we scored an in- 
crease of 42 percent or a total of 611 con- 
tests. Last year we listed 691 contests or 
an increase of 12 percent. This is pretty 
good proof that the contest plan has worked. 
And I might say in this connection, if you 
will pardon me, that these contests do not 
come to us on a silver platter. The drought 
was a severe handicap during the last two 
seasons. And hard times affect civic cam- 
paigns just like everything else. We have 
to go out and dig for our contests, and we 
do it with an intensive direct-by-mail cam- 
paign. Last year we used over 45 different 
form letters in selling the idea. Great num- 
bers of personal letters were also necessary. 
And we try to sell the contest planting idea 
every day of the year. 

In its total, the aggregate of newspaper 
and general magazine publicity given the 
Yard and Garden Contest program repre- 
sents a staggering amount. Each of the 
three years we have been carrying on this 
program it has increased. Last year alone, 
this free publicity would have cost us 
$943,636.28 if it could have been bought, 
nearly a million dollars. It amounts to over 
37 times the cost of operating the Yard and 
Garden Bureau. 

Last year alone the circulation of the 
contest newspapers was 26,659,217, carry- 
ing the Nurserymen’s planting message into 
over 26 million homes. I believe you will 
agree with me that this constitutes an ex- 
ceptional achievement. 

Expense Effort Shared By Others 

Now this great national movement which 
we have instituted, the Yard and Garden 
Contest, has not been financed entirely by 
ourselves. Our budget has been outmatched 
many times by our public allies in the hun- 
dreds of communities where the campaign 
is in progress. The local cost of adminis- 
tration is borne entirely by the sponsoring 
organization in that community. Some- 
times it is a Chamber of Commerce, again 
the sponsor is a Rotary or Lions Club, a 
woman’s club or a Real Estate Men’s Or- 
ganization. 

Not infrequently the money to run a con- 
test is appropriated from the municipal 

(Continued on Page 170) 








Organization of Trucks Used by Mount Arbor Nurseries, Shenandoah, lowa, for De- 
livering Nursery Stock Throughout Middle West. Main Office, Greenhouses and 
One of the Company’s Frost-proof Storage Houses in Background 
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New Edition Contemplated 

In his latest comment on the book “Stand- 
ardized Plant Names,’”’ Chairman J. Horace 
McFarland of the American Joint Commit- 
tee says in a communication to the Florists 
Exchange that undoubtedly a new edition 
will be undertaken, since the need therefor 
has been quite generally expressed; that the 
book “Hortus,” which has been compared, 
is, as its title states, “‘a concise dictionary 
of gardening and general horticulture” and 
not “a list of plant names” as is S. P. N.; 
that both books are needed by the Nursery- 
man and the horticulturist generally, as do 
others in allied trades; that Dr. L. H. Bailey, 
editor of “Hortus” commends §. P. N. as a 
code of plant names and that he will co- 
operate in production of a new edition of 
S. P. N. 


Garden Making and Keeping, by Hugh 
Findlay, the master garden-maker, is now 
available, for a limited time, for $1.95. For- 
mer price $5.00. Hugh Findlay is well and 
favorably known to millions of garden en- 
thusiasts through his teaching at Columbia 
University, and his practice as a landscape 
architect, but above all by his speeches and 
lectures before garden clubs and other or- 
ganizations all over the country. 

It is a highly informative and practical 
book covering the details of soil treatment, 
manner of planting, and other things that 
garden makers wish to know. It is beauti- 
fully illustrated, has many diagrams and 
sketches and exhaustive lists of trees, plants 
and shrubs. 


Nursery Catalogues 

The following spring catalogues have 
reached the editor’s desk: Chugai Shoku- 
butsu Yen, Seed Merchants and Nurserymen, 
Yamamoto, Kawabegun, Nr. Kobe, Japan;— 
Berryhill Nursery Co., Springfield, Ohio, ad- 
vising of a 15 to 40% reduction in wholesale 
prices;—Princeton Nurseries, Princeton, N. 
J. with “prices lowest in years” but “Prince- 
ton quality remains the same”;—Bobbink & 
Atkins, Rutherford, N. J. including a com- 
prehensive listing of “Novelties and Out- 
standing Specialties”;—Willis Nursery Co., 
Ottawa, Kan., offering “one of most com- 
plete assortments of Nursery stock in the 
Southwest”;—D. Hill Nursery Co., Dundee, 
lll., a complete listing of evergreens;— 
Naperville Nurseries, Naperville, Ill, mem- 
bers of seven trade associations. 

Spraying, Dusting and Fumigating Plants 
—By A. Freeman Mason, Dept. Horticulture. 
University of Maryland. Cloth, 8vo., pp. 
539, illustrations 237. Postpaid: $3.00. Roch- 
ester, N. Y.; American Fruits Pubg. Co. 

This is a Macmillan production, in the 
Rural Manuals series edited by Dr. L. H. 
Bailey, reviewed ih a previous edition in 
these columns, reissued Feb. 1932. It is a 
quite comprehensive hand book on crop pro- 
duction supplying a great amount of infor- 
mation more or less known and here ar- 
ranged under a copious index for ready 
reference It will prove valuable many 
times in any Nurseryman’s library. 

“Ernest H. Wilson, Plant Hunter,” is the 
title of a book from the Stratford press, by 
Edward I. Farrington, secretary Mass. 
Hort’l. Society. It has been characterized 
as a tribute rather than a biography. Al- 
though “Chinese” Wilson did not go to col- 
lege, he was the head of Harvard College 
Arnold Arboretum. An Englishman, he was 
sent to China in 1898 by an English Nur- 
seryman to locate the “Dove Tree.” He 
found it and more. A feature of Mr. Far- 
rington’s book is a list of plants introduced 
by Mr. Wilson and of the Nurseries and 
seedsmen from whom they can be obtained. 


High Price of Mistakes—A practical topic 
for a convention program might well be 
“The High Price of Mistakes,” affording ex- 
change of ideas in regard to experience and 
suggestion. 


Ten pecan trees have been shipped to 
Johannesburg, Africa, by Mrs. B. E. Daniels 
from her Nursery at Claxton, Ga. 
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Strawberry Plants 


of Quality 


We Have a Full Line of Standard Varieties 


Per 1000 

1,000,000 Mastodon, to the trade........... $7.50 
Se CRIOIIUD oi ode cob evccceccscues 425 
2,000,000 New Blakemore.................. 3.00 
DEED dv ccicedntcstccessetecues 2.25 
No os. aha ieee daceute 2.50 


Great New Youngberry, a fine new Dewberry—fruits an inch 
long, come in right after strawberry crop. 125,000............ 25.00 
All prices f. o. b. here. We have all kinds of stock you may want. 
SEND FOR TRADE LIST AT ONCE 


J.A. BAUER 


The Strawberry Plant Man 


Judsonia, Ark., Box No. 45 














LABELS FOR NURSERYMEN 
THE BENJAMIN CHASE COMPANY 


DERRY, N. H. 








Japanese Roseflowering and Weeping 
Cherries, Flowering Crabs 


All Sizes 
A. E. WOHLERT, Narberth, Pa. 








15,000 PEACH TREES in 5-8, 9’s, 7’s and 5’s 


ELBERTA, J. H. HALE, ROCHESTER, and > leading varieties. 
Priced right to move them. Can ship same day order is received. 
All fine stock, clean and right. 


KEYSTONE STATE NURSERIES, New Galilee, Pa. 














M PIN OAK SEEDLINGS 
UGHO PINE Now is the time to plant Pin Oak, while they 
Our Specialty. are scares. . The Snansial cloud will pass, so be 

r ays. 
Also a complete line of Evergreens. “ft also have a surplus in Cortland, Black 
——" eo Twig. Delicious, Jonathan, Willow Twig, Grimes 

Fairview Evergreen Nurseries and Winesap apple. 

Fairview, Erie Co., Pa. Mo. 


Arthur L. Norton, Clarksville, 


























SEEDS 
HERBST BROTHERS, Ine. 


Agents for T. SAKATA & CO. 
92 Warren St. NEW YORK 











New Philadelphias, Red Leaf Barberry, 
Kolwitzia, Spirea A. Waterer, Frobelli, 
Van Houtte, Hyd. Arborescens, Euony- 
mous Seiboldi, and Ibolium Privet, field 
grown, in all oi sizes of .— stock. 


R. H. ‘MURPHEYS SONS 
Wholesale Nurserymen URBANA, OHIO 


PORTLAND ROSES 


40. 








American Bulb Company 


mporters and tanng KA of 
Duteh Bulbs Cannas, Tuberoses, Gladi 
Lilies, Manetti, Lily of Valley, f——3 _ 
Send For Free Catalogue. 
31-37 W. 27th St. 133% W. Randolph St. 
New York City Chicago, Mi. 














HORTICULTURAL BOOKS 


When in need of one or more books on Mountain View Floral Nurseries, Inc. 





on a wd a (iss wa ticy an 341 E. 72nd St. Portland, Oregon 
price quotations to: Please send me your new list of “Portland Roses.” 

AMERICAN FRUITS PUBG. CO., INC. Name 6... ccc cceccccccceccecseceseseeeees 

P. O. Box 124, Rochester, N. Y. ~ giaas onsen sath inner sb) i> sargeese paces 

P eccccescesocececoecceccese GeeBooocce 
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Creation of Tropical Everglades Natural Park 


Urged by Frederick W. Kelsey, New York City, For Southern Florida as Especially 
Favored By Nature—Much Interest in Acquisition of Another National Park 


parks is shown by the attention now 
given to the Tropical Everglades Na- 

tural Park of Southern Florida. The 
scription of this vast area of more than a 
million acres, together with the excellent 
photographs of the unique scenery, now pub- 
lished, give informing interest to this ac- 
quisition of another great national park 

The plan was cordially approved by the 
Natural Parks Association and similar or- 
ganizations. The principal burden, however, 
of obtaining favorable public opinion and 
the requisite legislation by Congress and the 
Florida legislature, has fallen upon the 
Tropical Everglades National Park Associa- 
tion of Miami, Fla. Its president, Ernest F. 
Coe, has been untiring in bringing to 
fruition the results achieved. To the tax- 
payers one of the attractive features of the 
plan for acquiring the lands for the park is 
that they shall be secured by the United 
States only by public or private donation. 

While at Miami for the winter season, as 
guest of the Rotary Club, in a-broadcast- 
address on parks, in referring to this New 
Everglades Park, I called attention to “that 
tropical section as being more favored by 
nature than but few other places in the 
world for this kind of park development.” 
And “while Honolulu in similar attractions 
is now undoubtedly the most fascinating re- 
sort to be found anywhere, and some charm- 
ing places also in California; yet Honolulu 
with its 5,000 miles distance and California 
still 3,000 miles away, Southern Florida is 
readily accessible to all the vast population 
east of the Rocky Mountains. Moreover, the 
varied palms and tropical jungle effects in 
the wild tree and vine growth, and the mar- 
velous variety of the marine life in the Flor- 
ida waters, for more than forty miles con- 
tinuous to the gulf and ocean frontage of the 
Everglades Park, perhaps has no rival in 
this part of the world.” 


T= increasing popular interest in public 


de- 


F. W. Kelsey 












One of the most com- 
plete lists a of 
EVER 

pea pad 
Peg Ma gai 


STOCK. Write aa. copy. 
Kelsey Nursery Service 
50 Church St., New York 


Established Peg 4 
Member A. 








City Dwellers Best Customers 

Valley City, N. D., Apr. 6—Business has 
been very slow in our territory. So far as 
farm trade is concerned, it just doesn’t exist 
None of our salesmen can pay expenses call- 
ing on farmers. We are, however, doing a 
fair business in the better cities. The ma- 
jority of our business this season comes 
from landscape contracts, the majority of 
which has been built up around the Outdoor 
Living Room idea. People of the cities are 
keenly interested and wherever people can 
have the funds to go forward with their 
plantings, we can get their orders. Many 
cases where we are able to put in a portion 
of the plan. There is, however, a fine inter- 
est in planting among our city customers 
which is speeding up with the coming of 
spring. We are still hopeful of getting a 
fair city business. 

Northwest Nursery Co. 


S. A. Miller 
S. A. Miller, president and general man- 
ager Milton Nursery Company, Milton, Ore., 
passed away April 5th. 


As a Side Line—The Union Outfitting 
Company, Omaha, Neb., according to the 
Omaha World-Herald, has opened a Nursery 
department for the sale of plants, shrubs, 
trees, evergreens and vines. In charge will 
be an experienced Nurseryman who will give 
advice for planting home grounds if inquir- 
ers will submit a rough sketch of their 
premises. It is announced that the stock, 
with the exception of roses, has been grown 
in the north. 


Aiding Reconstruction Period—To assist 
in the recovery of business the Glen St. 
Mary, Fla., Nurseries are making a special 
offer of everything listed in their catalogues, 
except azaleas and camelias, at one-third off 
the regular prices, for the month of April. 
The Glen St. Mary Nurseries, established 
nearly fifty years ago by the late E. L. Taber, 
are now being conducted by his widow. 
The company owns about 900 acres of land, 
a good portion of which is under cultivation, 
producing a general line of Nursery stock. 


Just mention AMERICAN NURSERYMAN,. 


FOR YOUR CONVENIENCE 
Phone Normal 5832 


for 


ROSES—SHRUBS 
EVERGREENS 


Verhalen Nursery Co. 
P. O. Box 3 
N Ill. 

Max C. Gould George F. Verhalen 














Cc. R. BURR & COMPANY, INC. 
Manchester, Conn. 
BULLETINS. MOVING 


FREQUENTLY WITH SOME 
LOW PRICES 














PEACH TREES 
3-4 ft., 7/16, Per 100, $ 8.00; Per 1000, $70.00 
4-6 ft., 9/16, Per 100 $10.00; Per 1000, $90.00 
VARIETIES 


Bilyeus Late Crawford’s Late Heath Cling 
Brackett Early Elberta Hiley 
Carman Elberta Krummels 
Crawford’s Early Hale Mayflower 


Titus Nursery Company 
WAYNESBORO, VA. 











Insect Control Information 

A new publication, “The Red Arrow,” is 
announced by McCormick & Co., Inc., Balti- 
more, Md., largest manufacturers of pyreth- 
rum insecticides in the world. It is a four- 
page folder, 11 x 15%”, on tinted enamel 
paper, published quarterly. Edited for en- 
tomologists, county agents and growers for 
the purposes of disseminating reliable and 
practical information on modern insect con- 
trol. 

A valuable department would seem to be 
the question box conducted by A. E. Badert- 
scher, Chief Entomologist associated with 
the McCormick company, who has had ex- 
tensive experience in analytical and en- 
tomological fields. Readers are asked to 
send in any problems regarding control of 
insect pests that they wish discussed. Full 
information is promised. 





It Pays To Advertise 


According to President Crippen of 
the Bon Ami Co., it is the truth. He 
says, in a recent issue of Printers’ 
Ink: “Bon Ami’s success has been 
made with few salesmen but big ad- 
vertising.” The surprising thing is 
that this million-dollar business em- 
ploys only seven salesmen. To adver- 
tising goes a major share of the credit. 
In telling of the importance of its ad- 
vertising, Mr. Crippen said that he 
could not emphasize too much the fact 
that Bon Ami believes that its adver- 
tising must be continuous and con- 
sistent. The advertising appropria- 
tion has been increased almost every 
year since 1903 when the company 
first started to advertise. 

. * ? 


General Motors, with their 10 pages 
in color in the April 2nd issue of the 
Saturday Evening Post, strongly in- 
dorse the value of advertising. They 
realize that advertising is the life of 
business. And so do all the other in- 
dustries, proved by the launching of 
mammoth national advertising cam- 
paigns this month. 

+. . . 


Evidently the concensus of opinion 
is that now is not the time to let up 
on advertising; rather advertising is 
recognized as the sure road to better 
business and increased sales. 











CATALOGS 


Are you satisfied with your present 
catalog? We are producers of some 
of the most successful catalogs in the 
country. Write and get our ideas be- 
fore placing your order for your next 
catalog. Glad to send you samples 
without obligation. 


The L W. Ramsey Company 


Advertising for Nurserymen 
430 Union Bank Bldg. Davenport, Iowa 














YOUR BUSINESS ANNOUNCEMENT THE YEAR AROUND IN 
The Mirror of the Trade =~ AMERICAN NURSERY MAN | Read from Cover to Cover 


Will protect your interests in a medium used 


ene Se ee eine aad a 
$3.80 per column- 


Ferms close: 10th and 25th 


regularly tors and you n 


urserymen repeatedly turn these pages in 
inch per month (TWO INSERTIONS) ae yearly term. 


the matter no further thought knowing that 
reference. 


AMERICAN FRUITS PUBLISHING CO., P. O. Box 124, Rochester, N. Y. 
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In Nursery Rows 


Hood’s Nurseries, Richmond, Va., is one of 
the old and well-known Nursery concerns of 
the country. The business founded in 1865 
by W. T. Hood, is now owned and operated 
by his son, K. W. Hood. Their 1300 acres 
are devoted to all kinds of Nursery stock; 
there are also large modern greenhouses. 
Hood’s Nurseries have always been among 
the leaders in horticultural development. 

Nursery on Indian Reservation—Finding 
the cost of seedlings prohibitive for refores- 
tation when bought from commercial Nur- 
series. a Nursery has been started on the 
Red Lake, Minn., Indian reservation. The 
trees will be planted on denuded acres that 
are failing to produce naturally in the Red 
Lake Indian forest, which, comparable to a 
municipal forest consists of 116,000 acres 
set aside by Congress in 1916. All members 
of the tribe share in the proceeds. 





“The uniform height to which Nursery 
trees grow in any one season on good soils 
in western New York,” says Prof. Tukey, 
“suggests that the growth rate is governed 
more nearly by such general climatic con- 
ditions as moisture and temperature and by 
stored food materials than by fertilizer ap- 
plications. Very similar results were ob- 
tained with cherry trees in the Nursery, ex- 
cept that cherries were much more suscepti- 
ble to injury by an excess of moisture due 
to poor drainage than were apples.” 


Nurseryman’s $250 Gift—Through a gift 
from I. Fukuhara, Ocean Park Nurseryman, 
the parking of the new Garfield school, 
Santa Monica, Cal., is being planted with 
cocos plumosa palms. Twenty-five of the 
handsome, feathery palms already have 
been set on the Sixteenth street frontage of 
the school and the Nurseryman has ex- 
pressed his willingness to plant an equal 
number on the Seventeenth street side. The 
palms, which are about eight feet high, are 
valued at approximately $5 each. 








Retail Packaging—The present season will 
test values and the practicability of numer- 
ous plant wrappings for retail trade. In a 
recent issue of the American Nurseryman 
modern devices featured in unusual degree 
this year both before and after the striking 
exhibits in Chicago at the time of the Illinois 
Association convention have been described. 
It is noted that the well-known two sheets of 
kraft paper cemented with asphalt, filler and 
crinkled to stretch and conform to shape of 
bundle, under the trade name of Saxolin, is 
still widely used because of its simplicity. 


N. J. Association Honors Washington—As 
a result of a questionnaire sent out by the 
New Jersey Association of Nurserymen to 
garden clubs throughout the state to deter- 
mine the “most historic site” in the state 
for the planting of a Washington oak, com- 
memorating the Washington Bicentennial, 
Washington Crossing at Trenton was select- 
ed; the club naming it secured the Wash- 
ington oak. Other garden clubs that sent 
information and data in reply to the ques- 
tionnaire received Washington elms. The 
Passaic Valley Garden Club will plant their 
Washington elm on the Dey estate at Preak- 
ness, General Washington having made his 
headquarters-in_that section. -~ 

Insect Poison Causing Deaths 

A grasshopper extermination campaign in 
northeastern Colorado last June is bringing 
slow death to five farmers who aided in the 
war on the insects. Poison bran was 
shipped to agricultural sections of the state 
under direction of the state entomologists, 
for use in this campaign. Seven carloads of 
the poison were shipped to Crook, Colo., 
where a cement mixer was used to mix it 
with bran and alfalfa. The mixer was in- 
stalled in a barn. Lack of ventilation in the 
barn is believed to have made the workers 
susceptible to the poison, though none 


showed effects until late in July. The doc- 
tor’s report stated that the poison in the 
mixture has a slow but certain action, at- 
tacking the liver and causing paralysis of 
the lower body, also impairing the vision. 
The victims have been-taken to Denver for 
examination and treatment. 
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SEEDLINGS 


CLEAN COAST GROWN 


Carefully graded and packed so they 
will reach you in first class condition. 
Apple, French Crab and Domestic 
Cherry, Mahaleb and Mazzard 
Pear, French, Bartlett, and Winter Nelis 
Plum, Myrobolan 
Maple, Norway 

A very complete line of General Nur- 
sery Stock. Special attention is invited 
to the following: 
Azaleas, Altaclare, Hinodegiri, & Mollis. 
Daphne, Cneorum and Odora 
Cherry, Japan, Upright and Weeping 
Crabs and Thorn in variety. 
Roses, Portland grown, none better. 
Birch, Cutleaf Weeping, 1, 2, and 3 year. 
Maple, Norway. Whips and Branched 

Tops. x 

Our soil and climate with the thorough 
cultivation given produces a very super- 
ior root system on all our stocks. tRY 
IT AND BE CONVINCED. 


Portland Wholesale 
Nursery Company 


East Morrison at 23rd St. 
PORTLAND : : : OREGON 








PERFECTION 
MARKERS 
Plant Stakes 
Nursery Markers 
Row Markers 
Plot Markers 
Plant Labels 
All made of galvanized steel. 
Last for years. Readily changed 
~ yy different markings. 
Bases Sache — is glass covered. Let us 
. p you mark your stock with 
Card 1 1-4x3 in. certainty and economy. 
NO WOOD STAKES 
TO PREPARE 
NO PAINT TO PEEL 
Use Perfection Mark- fF) 
ers and be absolutely VP 
certain! y 
A trial will prove their » 
worth. —_ 
Write for descriptive 
literature and remarkably 
low prices. 
S-W SUPPLY CO. Nursery-Plot-Row-Markers 
Girard, Kansas Card 2 1-2x41-2 inches 





















AMERICAN NURSERYMAN, Chief Exponent, 
twice a month $2.00 per year; Two years, $3.00; 
Three years $4.00. Canada, $3.50; abroad, $2.50. 


PEACH PITS 





W/ALTER E. CLARK & SON 





Say you saw it in “American Nurseryman.” 


NOTICE 


All “American Nurserymen” wishing to 
do business with Europe should send for the 


HORTICULTURAL ADVERTISER 


This is a British Trade Paper read week- 
ly by all the chief accredited horticultural 
traders. Annual subscription to cover cost 
of postage, $1.85. Money orders payabie 
at Nottingham. 

As the H. A. is a purely trade medium, 
applicants should, with the subscription, 
send a copy of their catalogue or other 
evidence that they belong to thc nursery or 
eced trades. Address 


Horticultural Advertiser (1930) Ltd. 
Nottingham, England 





FIRST AND LAST PLACE 10 LOOK 





THE STANDARD 
CYCLOPEDIA 
OF HORTICULTURE | 


By Dr. L. H. Bailey 


Whether your business is local, 
sectional, or national in scope, you | 
and your employees need this 
work for handy reference day in 
and day out. 


27,000 Sets in Use 


Over 4,000 color, halftone and line | 
illustrations. Three convenient 
volumes, bound in fabrikoid 
$28.75 cash with order or 
$2.50 down and nine monthly 
payments of $2.50 


Mail Today 


American Fruits Pubg. Co. 
P. O. Box 124, 
Rochester, N. Y. 
| Please send me the CYCLOPEDIA. 
enclose $23.75 in full payment. 
| Please send me application blank 
for special term payment offer. 





Tee eee ee Pee eee eee eee eee eee) 


| 
| 
| 
| 
| 
} 
| Name 
' 
| 
\ 








THE WESTMINSTER NURSERY 
WESTMINSTER, MD. 

Offers at special prices California Privet, 

Lombardy Poplars, Oriental Planes, 

Shrubbery, Evergreens, Perennials, etc. 

Write for new price list. 








*“*] Started asa 
Nurseryman”’ 


Anthony Mazzetti of Tucka- 
hoe, N. Y., writes: “Your 
lessons were a great help in 
geining the position I now 
hold. I started as a nursery- 
man but now I am a land- 
scape salesman receiving a 
far bigger onary. I thank 
you for the wonderful atten- 
tion you gave during my 
course of study, and as a 
graduate of your school, I 
recommend it very highly.” 





Anthony Mazzetti 


Learn Landscape Architecture 
At Home -+ + By Mail 


If you own a nursery, it will greatly in- 
crease your profits. If you work in a 
nursery, it will raise your salary. Our 
home study course will prepare you in 
less than a year to enter this profitable 
work. Send coupon for FREE booklet 
describing the ccurse and opportunities. 


AMERICAN LANDSCAPE SCHOOL 
71 Plymouth Bidg. Des Moines, Ia. 


Please send me a Free Booklet mentioned 
above. 
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As to Costs of Propagating Nursery Stock 


By Howard Burton, Hill Top Nurseries, Casstown, O., Before Ohio Nursery School 


An advantage in keeping cost accounts 
is that one may better know how to price 
his products to make a fair profit. Costs 
are usually determined for complete blocks 
or for individual items. The difficulty with 
the block system is that not all plants are 
removed at one time, thus necessitating a 
more complicated system. 

A cost sheet should be kept. Expense 
is the most intangible item. A time card 
should also be used and accurate labor 
records kept. Some examples of expenses 
are insecticides, electric power, muslin, de- 
preciation of hotbed sash, equipment and 


peat. 

Mr. Burton stated that his greenhouse 
cost records were the most complete. Those 
for softwood cuttings were fairly compre- 
hensive. Some cost figures: 

1. Cost per M to root softwood cuttings 
(4 yr. av.) $7.08 

2. By spring this cost will greatly in- 
crease, due to loss over winter, probably 
about 50%, $14.16 per M. 

3. After being transplanted, another loss 
usually occurs, almost another 50%, raising 
the cost to $28.32 per M. 

In greenhouse grafting more accurate 
records may be kept, as the procedure is 
over in one year. Some sample items of 
expenses and material costs are: Scions, 
grafts, pot depreciation, taxes, water, and 
fumigation materials. 

Over a period of four years an average 
stand of 66.1% living plants has been ob- 


tained. This includes grafts of most ever- 
green and deciduous materials. The av- 
erage cost per graft was 20c. Including 


first grade plants only, the cost was 22c¢ 
each. The cost will vary with the species. 

Producing plants from seeds is the cheap- 
est method, but they do not always come 
true. The cost is difficult to figure, as not 
all will germinate the first year. However, 
many varieties now produced by cuttings 
could be produced cheaper and satisfactorily 
from seed. 

By keeping records we are in a position 
to better calculate selling prices and profits. 
Stock is not produced as cheaply as we think. 





Buxus sempervirens and 
B. suffruticosa at reasonable 
prices. Quantity production; 
selected and — plants 
shipped on each order. 

Write today for new list of 


sizes and prices. 
Canterbury Nurseries, Inc. bs 
Box A, Easton, MA &® 





Boxwood 


Princeton Nurseries 
of PRINCETON, N. J. 
SUPERIOR 
Hardy Ornamentals 














SPECIALTIES—Small Fruit Plants 


Grape Vines, Currant, Gooseberry, Red 
and Black Raspberry suckers and Trans. 
Strawberry, Rhubarb, Asparagus 
L. J. Rambo’s Wholesale Nursery 
Bridgman, Michigan 








BRISTOL’S TREES 


Northern-grown, Hardy Evergreens 
Forest and Ornamental Stock, 
especially Red Pine 


H. R. BRISTOL, Platteburg, N. Y. 
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AMERICAN ASSOCIATION | 


OF NURSERYMEN 
Chas. Sizemore, Louisiana, Mo., Seoy. 











First calls for dues and advertisements for 
the A. A. N. Badge Book for 1932-33 has been 
sent out from Secretary Sizemore’s office, 
together with open letter to the membership 
from President Hilborn, urging members to 
give their full support to association ac- 
tivities. Copy for Badge Book advertise- 
ments should reach the secretary’s office not 
later than June 14th, so that the book may 
be published promptly in the early part of 
July. 

Convention dates, July 19-21, West Baden 
Springs Hotel, West Baden, Ind. 


New Postal Rates 


Effective April 1st, first class mail matter 
to Canada, Newfoundland, Labrador, Mex- 
ico, Cuba, Dominican Republic, Haiti, Cen- 
tral America (except British Honduras), 
South America (except the Guinas) and 
Spain, rate is 3c per ounce, postcards 2c 
each. To all other foreign countries the 
rate is 5c for first ounce and 3c for each ad- 
ditional ounce; postcards 3c each. 


SHADE TREES 


Which have been properly root 
pruned and trained. 
Per 10 Per 100 





Ash, White 6-8 ft. 


8 
wn 
$ 
8 


i cedethne «ie 6.50 .00 
Birch, Cutleaf Weeping 6-8 ft 12.00 100.00 
8-10 ft - 15.00 125.00 
Birch, White So scan oi oda 7.50 65.00 
Dit <<csnsennese 10.00 90.00 

= es 2-24 in. caliper .. 22.50 
Birch, Yellow Mn «i ¢daeee% 5.00 45.00 
i cet 6euwae 8.00 65.00 
Catalpa Bungii 3-4 ft. ........ 3.50 25.00 
- - ea 4.50 35.00 
” ” a Wb sdnccten 5.50 45.00 
Elm, American, OS ee 6.50 55.00 

1j- um ne 1 wed 

12 f 8.50 75.00 
Elm, Chinese 4-6 ft. ........ 5.00 40.00 
+ pe PP gcvageasas 7.50 65.00 
7 - a) aaa 10.00 85.00 
ss . 13-2 in. caliper .. 15.00 125.00 
Japanese Flowering Cherry 3-4 ft. 10.00 75.00 
4-5 ft. 11.00 90.00 
- - = 5-7 ft. 15.00 125.00 
Japanese Weeping Cherry, 5-6 ft. 20.00 175.00 
Maple, Ashleaf Yer 2.25 20.00 
nD ik -webes 60 3.00 25.00 
- ~ i enkean 4.50 35.00 
Maple, Norway FS Rae 10.00 90.00 
13-13 in. caliper 12.50 110.00 

* a 13- 12 in. caliper 25.00 

# = 13-2 in. caliper . 35.00 

- 2-23 in. caliper . 45.00 
Maple, Schwedlers aT sese-s 17.50 165.00 
8-10 ft. .... 20.00 185.00 
Maple Silver, Te teen canes 3.00 20.00 
ee GM Kcactmeve 3.50 25.00 
* va 13-13 in. caliper .. 4.50 35.00 
= ~ 14-2 in. caliper ... 7.50 65.00 
= ? 2-23 in. caliper ... 12.50 100.00 
Maple, Sugar 8-10 ft. ......... 12.50 100.00 
Poplar, Lombardy, = a” ire. 2.50 15.00 
8-10 ft. .... 3.00 20.00 


Write for Complete Wholesale Price List 


Titus Nursery Company 


Waynesboro, Virginia 


SACRIFICE PRICES 


New Fes 08 on Elm sag 


"Seoo 1 inch. 3 “50.00 
-2 =e. ° bo = nd 








8-10 feet...... 
1%-1¥% inch. 30-00 
PFUND-BELL eR ——. 
Lake Street, Elmhurst, Illinois 
200 Acres of Choice Nursery Products 











IF YOU plant 


Tennessee Natural Peach Seed 


you will not be sorry. Reliable and Dependable. 
Write for prices on 1931 crop. 6000 to 7000 
seeds to the bushel (50lb.) 


Southern Nursery Landscape Co. 











Yard and Garden Story 


(Continued from Page 166) 


treasury as for instance at Burbank, Cal., 
where $250 was budgeted for this purpose 
In another case, a Water Company con 
tributed $150. Some of our garden con- 
tests are financed entirely by lumber firms, 
oil companies and coal corporations. The 
Ohio Oil Company at Findlay, O., is an 
example. 

Our program is also advocated through- 
out the country by the representatives of 
big national concerns such as Swift & Com- 
pany, for instance. They have issued stand- 
ing orders to Vigoro salesmen everywhere 
to work for Yard and Garden Contests. 

One city of less than 80,000 population, 
gave prizes to the value of over $3,000, in- 
cluding several building lots. In one farm 
contest, prizes amounting to $866 were 
given. Figuring conservatively we estimate 
these local prizes last year totaled over 
$125,000. This was in addition to the local 
administration expense. 

But the money outlay is not the only item 
that our good allies contribute to the sup- 
port of the Yard and Garden Contest, for 
we must remember that the local expendi- 
ture of time and effort is a most consider- 
able one. This is another big advantage to 
the Nurseryman as these planting cam- 
paigns are at their height in spring when 
the Nurseryman is the busiest. 

Perhaps even of greater value to us than 
all of these material evidences of support 
is the good will which has been built up for 
Nursery products through the Yard and 
Garden Contest. We have made friends 
everywhere. Great national organizations 
of the highest type, such as the Chamber of 
Commerce of the United States, indorse our 
contest plan and recommend it to their local 
Chambers. Businessmen’s civic service 
groups such as Lions International do the 
same. 

Now when you realize that last year there 
were over 100,000 home owners entered in 
these garden contests, and a great many 
more people influericed by them to plant 
and improve their places, and when you 
recollect that average purchases in one typi- 
cal campaign were approximately $10.00, 
and when you remember all of the excellent 
newspaper and magazine and other pub- 
licity we have created, you can scarcely do 
otherwise than conclude that much Nursery 
stock was actually sold as a result of your 
campaign. 

[Mr. Sheets exhibited a mass of letters 
indorsing the Yard and Garden Contests 
and pledging continued conduct thereof. ] 

“What do these letters mean?” said Mr. 
Sheets. “I believe they mean that our pro- 
gram is right, that it is handled right, and 
that it’s got everything in it to go on year 
after year, encouraging the home owners 
of this country to plant and improve their 
places to make America a more beautiful 
and fruitful nation. 

And that’s what it will do with your sup- 
port. But the Yard and Garden Contest is 
just like every other man-made thing, it 
won’t run by itself. Handle it carefully, 
keep it wound up and it will serve you well 
and for years to come. 


Black Raspberry Experiments 

Beginning last spring, 16 growers in Erie 
County, N. Y., cooperatively planted 84,000 
disease-free black raspberry plants obtained 
from the Ohio Small Fruit Improvement 
Association, under direction of Dr. W 
Rankin and Prof. L. M. Cooley, N. Y. Ex- 
periment Station, to determine sources of 
infection and rate of spread of diseases. A 
report of their findings in 1931 is in Sta- 
tion bulletin No. 601. 
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Have a National Reputation 
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0 Hill’s Descriptive Catalog containing 50 pictures in colors. 
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Andora Juniper Hill Silver Juniper Greek Juniper Pfitzer Juniper 
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